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— Controls Bar Full Output, | 


ut Sharp Rise Seen in First Quarter 











es 


Buyer’s choice... 
* ca of 
Let’s get rid of remaining output 
curbs. 








* * * 


Many of termites who created 
the turmoil in business were 
voted out. 

* * + 

Arriving at a conclusion on the 
tax outlook is akin to pinning the 
tail on a donkey. 

vi; * * * 

Another sharp move upward was 
made by manufacturing inventories 
in September, the latest month 
or which figures are available. 

* * + 


Some Washington sources are 
predicting the retention of present 

me-sales terms on new cars and 
other larger items in the durable 
‘oods class. 


+. * - 
© Roast, Torquey 
While we have kidded and 
needled you a lot in the past, Tor- 
guey, the furthest thing from our 
houghts is to have you grace our 
Thanksgiving table. 


* * * 


o Amnesty 

“Removal of controls means no 
amnesty to those accused,” an 
“OPA spokesman in Washington 
#aid last week. 
| The agency will proceed with 
20,000 damage suits and 1,000 crim- 
imal cases involving price control 
Wiolations, he said. About 5,000 
@ivil cases are said to be under 
epview. 

* 7 a 


Achievement 


| Henry Ford was awarded the 
fold medal for achievement by 
American Petro- 
leum Institute in 
Chicago last 
week. The foun- 
der of Ford Mo- 
tor was cited for 
his work in de- 
veloping mass 
production tech- 
niques. 

In the absence 
of his grand- 
father, Henry 
Ford II, presi- 
. dent, accepted 
@ward from William R. Boyd jr., 
Mewly elected president of the in- 
Stitute. 


tq 


_ Henry Ford 





Production 


Automotive News Estimates, 
U. 8S. Cars, Trucks 


91,468 
i | 4 | 
Last 
Ww 


See oe Sd tables 
on page 30. 











‘Hold-the-Line 
Policy Pledged 
By Dealers 


U. C. Prices Spotty; 
Buyers Resisting; 
Repair Fees Steady 


DETROIT.—Dealers gener- 
ally were “holding the line” 
on prices last week, a cross- 
nation survey by AUTOMO- 
TIVE NEws showed, but the 
used car situation was spotty. 

Used car prices were up 10 to 
20 percent in some areas, but 
dropped somewhat in other areas. 
Consensus was that, following a 
temporary rise, used car prices 
would level off to somewhere near 
OPA ceilings by Jan. 1. 

Service charges are being held 
to previous levels, the survey 
showed, but some areas expected 
an increase of perhaps 10 per- 
cent within the near future to 
cover rising labor and material 
costs. 

Cities on both coasts—Philadel- 
phia and Los Angeles—reported 
considerable trouble over used car 


Other stories on price decontrol 
will be found on pages 2, 10, 13 
and 23. 


price increases and resale of new 
1946 models. (See stories on this 
page). In contrast, Toledo reported 
buyers on strike against higher 
priced used cars. 

Here is a roundup of cities, as 
surveyed by Automotive News cor- 
respondents: 

St. Louis 


ST. LOUIS.—Dealers here are up 
in the air since the unexpected an- 
nouncement by General Motors of 
a $100 price increase across the 
board and are considering what 
action should be taken. The an- 
nouncement that Ford and Chry- 
sler do not contemplate an increase 
further complicates the situation 
for local dealers. 








GM’s announcement, followed by | 


(Continued on Page 28, Col. 3) 








Controls Still Barring 


Full Production 

DETROIT.—George Romney, 
general manager of Automobile 
Manufacturers Assn., pointed 
out last week that lifting of 
price controls removed one bar- 
rier to full production but that 
these controls still are ob- 
stacles: 

Import and allocation con- 
trols on lead, copper, tin, anti- 
mony and natural rubber. CPA 
and NHA allocations of steel, 
pig iron, terne plate, lumber and 
plywood. Total of 383 CPA regu- 
lations still in effect, including 
15 basic priority regulations di- 
rectly effecting industry. 

Industry still subject to re- 
strictions on exports, install- 
ment buying and non-residen- 
tial building. 





Bureaus in Air 
Over Import, 


CPA Controls 


WASHINGTON.—That President | 


Truman threw both the metals di- | 


vision of CPA and the entire Met- | 
als Reserve Corp. into confusion by 


his order decontrolling metal prices | 


was evident in a tour of these 
offices last weekend by a repre- 
sentative of AUToMoTive News seek- | 
ing to learn the effects of this | 
order. 

The situation still appears jum- 
bled after several days of inde- 
cisive stops and starts. Day-long 
conferences by officials are tak- 
ing place, yet these meetings 
— end without definite re- 
sults. 


Take Metals Reserve’s position | 


with respect to importation of im- 


portant metals as an instance: This | 


government agency is still in the 
dark as to whether it will continue 


to buy imports to aid those which | 
are now in short supply. No direc- | 


tive for such work has come from 


the White House, and officials of | 
the RFC agency controlling these | 
| imports were still in the dark. 


Meanwhile, the price of copper 
(Continued on Page 28, Col. 1) 


® * 


Dealer Lendiote 
Urge Restraint 
As Lids Go 


WASHINGTON. — NADA called 
| called upon the nation’s 35,000 new. 
car dealers last week to maintain 
general price 
| schedules cur- 
rently in effect 
despite the elimi- 
nation of OPA 
| controls last 
j week. 

Meanwhile, _ in 
Fort Worth, 
| Charlie Hillard, 
president of the 
} National Used 
Car Dealers’ 
Assn., asserted 
that removal of 
|OPA “is the greatest thing that has 

happened to business generally — 
|not only to the used-car business.” 

In Chicago, J. B. Caldwell, exec- 

utive vice-president and manager 
|}of NUCDA, said that used-car 
| prices would go up temporarily but 
would soon level off. 


Lee Moran 


to the new-car dealers: 
“The wiping out of price controls 
(See DEALERS, Page 8, Col. 5) 


/ . 

46 Scalping 
| 100% New Car Markups 
| Charged in Phila. 

PHILADELPHIA. — Used-car 

dealers here last week raised 
prices of new 1946 models which 
they have for sale by at least 
100 percent above factory list 
prices, it was charged by 
Thomas Lowry, president, Phil- 
adelphia Automobile Trade 
Assn. 

Branding the increases as an 
“unscrupulous racket in new- 
car dealings,” Lowry admitted 
he was mystified by the ability 
of second-hand dealers to ob- 
tain new cars. Preliminary in- 
vestigation showed many of the 
cars were coming from outside 
Philadelphia, he added. 








NADA send the following appeal 
| 


|Prices Adjusted 


By GM, THC, 
Willys, Crosley 


Other Vehicle Firms, 
Steel, Tires Hold; 
Labor Key to Future 


DETROIT. — The auto in- 
dustry as a whole reacted 
quietly last week to removal 
of price controls. 

Only in a few instances 
were the prices of new cars and 
trucks increased—and most of 
these raises had been in the works 
before OPA’s sudden death. 

It to be the general 
feeling that the price line should 
be held, and that it would be 
held unless labor pushed costs 
upward by another round of 
strikes. 

Union leaders, who have yelled 
loud and long about high prices, 
were again the key to whether 
prices would go higher or level off. 

Cars 

The following were the only new- 
ear increases: 
| GENERAL MOTORS — $100 on 
| factory list prices of all paSsenger 
car models in U. S. 

WILLYS-—-$48 on Jeep station 
wagon. 

CROSLEY— $100 on tudor sedan. 

Trucks 


| These were the truck price in- 





creases: 
GENERAL MOTORS — $100 on 
|Chevrolet trucks and correspond- 
jing models produced by GMC 
|Truck & Coach. 
| INTERNATIONAL TRUCKS—10 
| percent on models K-1 to K-5, $75 
on K-6, $100 on K-7. 
WILLYS—$56 on Jeep. 
Mack, which is just reopening 
after its long strike, will have new 
| prices soon. 
| Of course, the ability of the car 
|makers to hold prices will depend 
on labor and material costs. A 
|check of the _ steel companies 
(Continued on Page 25, Col. 1) 





Considerable easing of 


on page two). 


™ Pontiac, Oldsmobile, 


Willys boosted 


a $48 
station wagon; 


clude labor. 





short materials is expected 


within 60 to 90 days, resulting in sharp auto produc- 
tion increases in the first quarter of 1947. However, CPA 
allocations and import restrictions are still barriers. 
(George T. Christopher, president of Packard, predicted 
a 30 percent output gain in the first quarter. See story 


) General Motors raised prices $100 on all Chevrolet, 
Buick and Cadillac models; 
same on Chevrolet trucks and light GMC trucks. 


on the Jeep and $56 on its 


rosley upped prices $100 on one model, 
while International Harvester boosted from 10 percent 
to $100 prices on several truck models. Other makers 
said they would hold the line as long as conditions 
permit. They pointed out, however, that their ability to 
hold the line depends on manufacturing costs, which in- 


A Week of Price Decontrol--At a Glance 


All major tire companies 


the line, while steel producers and parts makers ex- 
pected no immediate increases. 
| An AUTOMOTIVE NEWS survey showed new car dealers 
determined to hold prices down, while used car prices 
rose 20 percent in some areas and dropped slightly in 
others. Buyer resistance was developing in several cities. 
Service charges were holding steady but a 10 percent 


boost is expected shortly. 
Auto union officials were 


trol’s effects om wage demands, being occupied at the 
moment with the CIO national convention at Atlantic 
City (see story on page 6). 
opened demands for higher pay. Coal miners threatened 


to strike Wednesday. 
6 NADA’s Lee Moran and 


of the National Used Car Dealers Assn., 
their members to hold the line. 


also said they would hold 


generally silent on decon- 


Other unions, however, 


Charles Hillard, president 
called on 
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$20 Million for Expansion . . . 





Christopher 


Forecasts 


30% Output Climb 


By Pete Wemhoff 
Editor, Automotive News 
DETROIT.—Predicting a 30 per- 
cent increase in the industry’s first 
quarter production, President 
George T. Christopher last week re- 
; vealed that Pack- 


ard is spending 
$20,000,000 as a 
“vote of confi- 


dence” in the fu- 
ture, 

Decontrol of 
prices will ease 
automotive mate- 
rials in a couple 
of months, he 
said, adding that 
by March 1 Pack- 
ard itself expects 

to be producing 
at one full shift capacity. 

Christopher also revealed: 

Packard’s “thinking is on how 

to sustain present prices, not 
how to increase them.” 

2 The company’s next new models 
will not be introduced “until 
well into next year,” but the tooling 
is already completed on them. He 
said they would embody no radical 
departures, such as rear engines, 
but admitted that an automatic 
transmission of Packard’s own de- 
sign is in the “hopeful stage” for 
the next models. 
3 Packard has no plans for a 
lightweight car and intends to 
stay in its own price class. Plans 
eall for the production of “car- 
riage trade” models when materials 
permit. 
4 A line of trucks, ranging up to 

1% tons, also are ready to go 
when conditions permit. Company 
does not contemplate any unit 





Geo. Christopher 





| Steel Companies 
See No General 


Jump Now 


DETROIT. — A check of steel 
companies on price policies follow- 
ing decontrol indicated no immedi- 
ate general increase although some 
items are due for price readjust- 
ments. 

Here are the answers to AuTomo- 
Tive News’ query: 

American Rolling Mill — Matter 
being given careful study. We can- 
not, at this time, say when a de- 
cision will be made regarding our 
prices. 

* * * 

United States Steel—The United 
States Steel Corp. does not con- 
template a general price increase 
at this time. The subject is being 
given continued study. 

* * * 


Bethlehem Steel—Scrap shortage 
not labor shortage has been chief 
deterrent to 100 percent produc- 
tion. 

* * . 

Great Lakes Steel—Situation un- 
der study. No general immediate 
increase expected. 

* * oa 


E. G. Grace, chairman of Beth- 
lehem Steel, said: 

“Bethlehem hopes it will not be 
forced to make a general increase 
in steel prices and has no intention 
of doing so if costs remain stable. 

“It naturally follows, however, 
that any increase in wages, either 
in the steel industry or in indus- 
try supplying materials to the steel 
industry, such as coal, is bound to 
increase the cost of producing 
steel, and to the extent that if such 
action takes place prices of steel 
Mey have to be increased to reflect 

Meanwhile, the operating rate of 
steel companies having 94 percent 
of the steel capacity of the indus- 
try was 91.2 percent of capacity 
for the week, compared with 91.1 
percent one week ago, 90.5 percent 
one month ago and 80.4 percent one 
year ago. 





Kempf’s Strip 
“The Other Side of the Pic- 











heavier than 1% tons because it 

would interfere with setup of deal- 

ers who now handle medium and 

heavy lines of trucks. 

5 “We will be selling cars this 
time next year, not merely tak- 

ing orders.” 

Christopher declared that, with 
end of price controls, there will 
be an incentive for production of 
more sheet steel, lead and cop- 
per. He expects there will be con- 
siderable bidding for available 
steel in the next few months, and 
believes CPA allocation of steel 
will not prove much of a hind- 
rance to auto output within a 
month or two. 

With more steel and other short 
items in prospect, car makers will 
be more inclined to draw on their 
banks of materials with resultant 
gradual boosts in auto production 
soon, he said. 

Christopher believes that, once 
the industry is in full production, 
material reductions can be made 
in car prices. “A cut in taxes— 
which now average around $400 
per car—would be helpful, too, in 
cutting car prices,” he emphasized. 

Packard worker efficiency is now 
only about 75 percent compared 
with 94 to 96 percent in prewar, he 
asserted. Absenteeism is more than 
twice prewar. 

He declared that Packard now 
is required to have twice the in- 
spection force to prevent flaws 
in cars, which adds further to 
present high costs. He said the 
company must produce 6,500 cars 
a month to break even on its 
present setup, and noted that 
6,728 were turned out in October. 
Capacity is 13,000 cars per month. 

Holding the Detroit press con- 

ference while in the midst of a 
swing around the country talking 
at dealer meetings, Christopher 
said dealers have told him of a 
turn to more financing of new cars 
in the last 60 days. 

The $20,000,000 program, Christo- 
pher revealed, represents the most 
ambitious program ever projected 
in Packard’s 47-year history. It 
covers reconversion and plant ex- 
pansion costs to date, and tools, 
dies and engineering for the com- 
pany’s next new models and diver- 
sified products. 


“In its factory operations, 
Packard has lost money on every 
car it has built since resuming 
peacetime production in October, 
1945. But we believe the industry 
is suffering only ‘skin irritations,’ 
and that its ‘heart’ is all right! 
We've already started tooling up, 
and our new program is well 
underway.” 

Besides the new car models, 
Packard’s $20,000,000 program em- 
braces marine engines, aircraft en- 
gines, taxicabs and chassis for 
hearses and ambulances, Christo- 
pher said. 

“Our engineering division alone 
has a budget now about double its 
previous peak,” he added. 


Pet ©, 


(Lin - 
131- 


ART HALL, Calif. 
coin-Mercury) this 
pound Marlin swordfish which he caught 
off Catalina Island recently is the largest 
fish caught this season by any. Lincoin- 
Mercury dealer. Hall just regained his 
breath when this picture was taken. He 
fought the swordfish for three hours and 
45 minutes before hauling it in using light 
tackle and a 27-pound test line. He is 
scheduled to represent western region Lin- 
coln-Mereury dealers at the forthcoming 
dealer council meeting in Detroit. 


Parts Men Eye 
Steel, Labor As 


Key to Prices 


DETROIT. — Automotive parts 
manufacturers will move with cau- 
tion in adjusting their prices in the 
decontrolled market, Frank Rising, 
general manager of the Automotive 
& Aviation Parts Manufacturers’ 
Assn., told Automotive News last 
week. 

Rising declared that the mem- 
bers of his association are gen- 
erally “reluctant” to boost prices, 
but will be forced to do so if: 

1. Another round of wage in- 
ceases results in price rises for 
such basic components as coal 
and steel. 

2. Replacement parts makers 
find the 15.5 percent price hike 
granted last summer by OPA is 
not sufficient to offset increasing 
labor costs. 

Rising voiced the belief that any 

price rises that do occur will be 
confined to replacement parts, 
which remained under control when 
original equipment parts were de- 
controlled last winter. 
“Only a fairly complete survey 
of the parts industry can show how 
prices will react to the decontrol 
order,” he said. “But is safe to say 
that it will take a good deal of 
time before the situation is stabil- 
ized.” 

Rising ventured the prediction 
that parts whose labor content is 
high may go up in price. The lag 
in individual productivity would 
be a factor in such increases, he 
added. 

The AAPMA official said he had 
heard of no parts price boosts im- 
mediately following issuance of the 


Long Beach, 
contends that 








(See PARTS, Page 26, Col. 3) 





JEFFERSON CITY, Mo.—Ford 
Motor Co. sustained a loss of $51,- 
600,000 before tax rebates during 
the first three 
quarters of this 
year, Ernest R. 
Breech, executive 
vice - president, 
disclosed here 
Thursday. 

Breech made 
the disclosure in 
a talk delivered 
at a luncheon at- 
tended by high 
Missouri officials, 
near-by dealers 
and sales officials 
from Dearborn, Kansas City and 
St. Louis. It was his first public 
address since joining Ford last 


E. 8. Breech 








May. 
The three-quarter loss was suf-' loss 


Ford Loses $51 Million 


Breech Reveals Gross Deficit for 3 Quarters 
Before Tax Carryback Gains 


fered despite the price increases 
granted in March and May, Breech 
said. He declared that a third price 
rise, allowed late in September, 
“had little effect” on the results. 
“The loss of $51,600,000 was 
before possible tax rebates,” the 
Ford executive explained, “be- 
cause the amount of tax carry- 
back cannot be determined ac- 
curately until the results of the 
full year’s operations are known. 
Had this loss represented the 
full year’s operating efforts, the 
tax carryback would have re- 
duced such loss to $32,900,000.” 
Breech cited the deficit as an 
illustration for his title theme, 
“The Challenge to Leadership.” He 
asserted that it showed the system 
of free enterprise was not solely 
a profit system, but a “profit and 
system.” 





DETROIT.—Purchasing heads of 
major corporations are in agree- 
ment that some prices will ascend 
as a result of the removal of con- 
trols but will later reflect the con- 
sequences of a normal, unham- 
pered relationship between supply 
and demand, a survey by AUTOoMo- 
tive News revealed last week. 

There is also a strong trend for 
caution in the aftermath of the 
death of OPA’s price regulations 
that were so strongly resented as 
impediments to business recovery. 

The consensus is that efforts 
should be made to hold the .iae 
and that those firms wh) un- 
wittingly “go out on a limb” will 
find themselves in an uncom- 
fortable position. All purchasing 
chiefs anticipate a better supply 
situation soon. 

Albert Browning, vice-president 
and director of purchases for Ford, 
said: “We realize that many serious 
inequalities*existed in former OPA 
prices on repair parts, and that 
some of our suppliers, as well as 
ourselves, were forced by OPA ceil- 
ings to sell at a considerable loss, 
involving necessary hardship. It is 
our intention to adjust, where nec- 
essary, the prices of certain repair 
parts in order to correct this sit- 
uation.” 

A number of suppliers have told 
the company that they are in ac- 
cord with its policy of not con- 
templating any increases in the 
price of its cars and trucks. “They 
have assured us that they will 
maintain their present level of 
prices to us until and unless sub- 
stantial future cost increases make 
such a position impossible. It is ex- 
pected that there will be a marked 
increase in the price of some com- 
modities during the next few 
weeks,” he added. 

Nash, like most other manufac- 
turers, finds its biggest headache in 
the steel shortage, and the outlook 
gains gloom in the conclusion of 
A. M. Wibel, vice-president, that 
this product will be the last to ap- 
proximate a more normal supply. 
More sufficient quantities of lead 
and copper will be available first, 
he believes. 

“Stop, look and listen is the com- 
pany’s attitude and its suppliers, 
according to reports from buyers, 
are following the same policy. It 
will be from six to nine months in 
1947 before the nation is back on 
the road to recovery to the normal 
influences of supply and demand,” 
he predicted. 

Wibel looks for some disloca- 
tions in the corrective move- 
ment that was bound to follow 
the first period in the return to a 
free economy. 

“The inter-related odds and ends 
of the steel, coal and supplier 
strikes are still bogging down busi- 


Supreme Court 
To Hear Ford 


Finance Appeal 


WASHINGTON.—The contention 
of Ford and several finance com- 
panies that restraints against them 
have not been lifted, although six 
years have passed since the con- 
sent decree in the anti-trust cases 
in 1938 will be heard by the U. S. 
Supreme court, it ruled last week. 

Under the terms of the consent 

decree, Ford, Commercial Invest- 
ment Trust Corp., Inc., Commercial 
Investment Trust, Inc., and Univer- 
sal Credit Corp. were not to be 
bound by all the restraints im- 
posed on all their activities if a 
general verdict of guilty was im- 
posed on General Motors. Such a 
verdict was returned. 
The government charged auto 
and investment companies with 
conspiracy to influence car dealers 
in the rise of certain finance com- 
panies. 








Harriman Urges 


Price Restraint 

NEW YORK.—Speaking be- 
fore the thirty-third annual Na- 
tional Foreign Trade convention 
here, Secretary of Commerce W. 
Averell Harriman last week 
called upon American business 
to use “real restraint in price 





policies.” 





Plant Purchasers Are Wary, 
Balk at Runaway Prices 


ness progress. Without these, the 
rebound from the removal of gov- 
ernment controls would have been 
much faster,” he added. 

“A normal economy in which 
prices might decline would be re- 
flected in commensurate readjust- 
ments in labor costs because of the 
increased purchasing power of the 
dollar,” Wibel said. 

Except in isolated instances, R. 
W. Munger, purchasing agent for 
Hudson, does not expect a sus- 
tained price rise to affect the prod- 
ucts which his company uses. A 
more likely pattern, in his opin- 
ion, will be a period marked by 
scattered boosts that will later level 
off in accordance with the law of 
supply and demand. 

Some costs that might have a 
tendency to get out of line will be 
caused by the action of smaller 
suppliers, he said. The bigger com- 
panies will keep their feet on the 
ground during the period of dislo- 
cation, he anticipates. 

Munger added that cotton, lead 
and copper would probably follow 
in that order in being the first 
commodities to become more plen- 
tiful as a result of the decontrol 
action, estimating that these should 
approach a more normal price and 
supply base from within 60 to 90 
days. 

Although steel for bodies is Hud- 
son’s main supply problem now, he 
sees little effect from President 
Truman’s action in alleviating this 
condition because steel mills are 
already working at high-level ca- 
pacity to meet the needs of the 
auto and other industries. 

R. G. Ford, general purchasing 
agent for Chevrolet, said: “I 
wouldn’t hazard a guess on the fu- 
ture of prices or supplies. Let’s see 
what happens. The wind is blowing 
from all directions.” He declined to 
further explain the last statement, 
reiterating, “Let’s see what hap. 


‘Big Four’ Hold 


Tire Prices at 


Present Level 


AKRON.—The “Big Four” of the 
tire industry were unanimous last 
week in pledging no immediate 
general increase in prices. 

Concensus of the tire makers was 
that prices would hold at present 
levels unless the cost of labor and 
materials went up. 

The federal government, mean- 
while, announced it would make no 
change in its program for public 
purchase and control of the im- 
portation of natural rubber. 

Here were the tire companies’ 
replies in the Automotive News 
survey on the effect of price de- 
control: 

B. F. Goodrich—“In view of elim- 
ination of OPA, do not permit any 
store to sell B. F. Goodrich tires in 
excess of our established list prices 
and recommend to all dealers that 
our present list prices be respected. 
Following our company’s estab- 
lished policy of giving the public 
highest possible value at lowest 
possible cost, there is no change at 
this time in B. F. Goodrich tire 
prices.” 


Firestone Tire & Rubber Co.— 
(See TIRES, Page 30, Col. 1) 











Top Cars 
New car registrations reported 
in Automotive News today: 

1946 1941 
Pos. Make Pos. 
1—185,060 Ford 512,058— 2 
2—143,181 Chev. 7157,884— 1 
3—134,0838 Plym. $82,024— 3 
4— 86,958 Dodge  178,581— 7 
5— 51,791 Nash 66,282—12 
6— 50,906 Buick 263,282— 4 
i— 48,879 Pontiac 242,253— 5 
8— 43,817 Hudson  59,087—13 
9— 42,286 Chrysler 122,923— 8 
10— 37,884 Olds 197,889— 6 
11— 36,598 De Soto 16,405—10 
12— 30,254 Stude. 92,282— 9 
18— 30,140 Mercury 68,241—11 
14— 18,682 Packard 51,365—14 
15— 10,075 Cadillac 49,982—15 
16— 5,151 Lincoln  15,119—16 
Total All Makes 
956,377 8,157,151 














deale 
reas¢ 
by t 
cont} 


the : 
bile | 
to el 
alwa: 

D 


men 
buil 
ly | 
stan 
biles 
able 
han 
Thi 
I see 
about 
recen 
two-c 
Auto 
book! 
busin 
and > 
evide 
serve 





Set 


CHI 
dealer 
of De 
letic C 
by th 
Assn. 
the C: 
gram 

Add 
was ¢ 
They 
oo, ¢ 
(Stude 
(Willy 
Plymo 
(Pack 
Ine. (§ 
Lincol 


Eas 


Uta 

SA 
Auto 
appe 
ing 1 
getti 
tion 
a lo 
for « 
satis! 
of o1 
mont 
tende 
mont 

Th 
as f: 
woul 
ence 


re 








wet w aerw s 


7.9, wean a FF, wee 


@ Co., trucks; Calumet Auto Sales 





AUTOMOTIVE NEWS, NOVEMBER 


18, 1946 


2 














Dealers tell me 


By John 0. Munn 



































AN INFORMED public is a 

friendly public. Automobile 
dealers need friends. That is the 
reason automobile dealers benefit 
by telling the public about their 
contribution to their community. 
The automobile dealer stands in 
the same position to the automo- 
bile owner as does a public utility 
to electric power users. They are 
always ready to serve. 

Dealers have a huge invest- 
ment not only in equipment and 
buildings but face a large week- 
ly payroll for the purpose of 
standing ready to make automo- 
biles a satisfactory and profit- 
able time and place utility in the 
hands of owners. 

That is the reason I cheer when 
I see various dealers do something 
about their public relations. Just 
recently I received an eight-page, 
two-color booklet from the Griffin 
Auto Co., El Dorado, Ark. This 
booklet reviews the growth of this 
business, states their plans, policies 
and aspirations, and gives visible 
evidence of their preparedness to 
serve the public. 

* * 


Started with Stable 


In 1899 

RIFFIN AUTO CO. was organ- 

ized by three brothers — Tom 
B., William and Carl Griffin. They 
arrived in Union county, Ark., in 
1899 and soon entered the livery 
stable business. The business pros- 
pered and, by 1915, realizing that 
transportation methods _ were 
changing, they took the natural 
step and entered the automobile 
business. From humble beginnings 
they are now recognized as one of 
the outstanding operators in the 
southwest. 

They were never weaned very 
far from their original love and, 
as a part of their operations to- 
day, they still provide stables for 
private horse owners and a ring 
where horses are bought and 
sold. . 

I am sure Griffin Auto Co. will 
be glad to send any dealer, who 
makes a request to them, a copy of 
the booklet mentioned. 

* * * 


Advertising Data 


Widely Quoted 
HIS column has been glad to be 
the means of starting a good 


CATA Meeting 
Set Dec. 9 


CHICAGO.—Scheduling of a “big 
dealer meeting” for the evening 
of Dec. 9 at the Lake Shore Ath- 
letic Club was announced last week 
by the Chicago Automobile Trade 
Assn. James F. McManus jr. said 
the CATA is mapping a timely pro- 
gram for the occasion. 

Addition of seven new members 
was disclosed by the association. 
They are Axle & Equipment Sales 





(Studebaker); Krasny Motor Sales 
(Willys); Inland Motors (Dodge- 
Plymouth); Harry E. McCarten 
(Packard); Jack Schwartz & Sons, 
Inc. (Studebaker), and South Shore 
Lincoln-Mercury Co. 





Ease Regulation W, 


Utah Dealers Urge 

SALT LAKE CITY.—Utah 
Automobile Dealers Assn. has 
appealed to NADA recommend- 
ing that it use its influence in 
getting modification of Regula- 
tion W so that people can have 
a longer time in which to pay 
for cars. Dealers generally are 
satisfied with the payment plan 
of one-third down but feel that 
monthly payments should be ex- 
tended beyond the present 15- 
month limit. 

The majority went on record 
as favoring 18 months which 
would take care of the differ- 


many dealers in seeing the value 
of attempting to establish better 
relations with the public. All dur- 
ing the year we have been giving 
examples of statements. various 
dealers have made in display ad- 
vertising. 

I mentioned, for instance, an 
advertisement written by T. E. 
Francis, president of the Francis 
Auto Sales Co., Ford dealer for 
25 years at Harrisburg, Pa. 
Francis has had a lot of reac- 
tion from that mention in this 
column, and he wrote me such 
an interesting letter that I am 
quoting it in its entirety below: 

“In this business of ours one 
of the sales arguments fre- 
quently used is ‘Pride of Owner- 
ship.’ In the writing profession 

' you probably call it ‘Pride of 
Authorship.’ I’m certainly not a 
writer in a professional sense, 
but strictly as an amateur I’m 
beginning to get that feeling of 
pride of authorship. 

“On March 27, this year, I 
sent you a newspaper ad which 
appeared in the Harrisburg Pa- 
triot and Evening News on that 
day. I wrote the ad myself and 
headed it ‘Francis Policy on De- 
livery of New Fords.’ You very 
kindly acknowledged receipt of 
it in your letter of Apr. 1 and 
told me you thought so well of 
it that you would run it in your 
column on Apr. 15—which you 
did. 


“Since that time your column 
has published letters and ads of 
other dealers, directed to cus- 
tomers and the general public, 
all of which contained one or 
more entire paragraphs from 
my own ad. 

“The opening statement in my 
ad, which now is referred to 
as the ‘Knocking at Your Door’ 
theme, was as follows: 

“*With 25 years’ experience 
in the Ford business, Francis 
For Fords realize that the 
present abnormal demand for 
automobiles will not last for- 
ever; that the day will come 
when we shall be knocking at 
your door asking for business. 
Therefore, as in the past, we 
are endeavoring to so conduct 
our business that we may al- 
ways merit your confidence 
and respect.’ 

“The latest use of that state- 
ment was in your column of 
Oct. 21, in which you give credit 
to A. J. Dingeman, Ford dealer 
in Oxnard, Calif. 


“A contemporary of yours re- 
cently devoted his entire bulletin 
to the subject and showed a re- 
production of an ad published 
by another eastern Ford dealer 
containing a ‘statement’ which 
was word-for-word the opening 
statement of my ad of March 
27, quoted above. In the com- 
ments of the publisher, credit 
for the ‘statement’ was given 
to another Ford dealer in Rich- 
mond, Va. Smart people, these 
Ford dealers. 

“This makes me feel a certain 
‘Pride of Authorship,’ but the 
trouble is that no one seems to 
consider it important to mention 
the author’s name. Each time 
the statement appears someone 
else is given credit for having 
written it. 

“The statement is not copy- 
righted and I have no objection 
to its use by any one who cares 
to use it, but it sorta hurts that 
‘Pride of Authorship’ to see 
someone else given credit for it 
each time it appears. 

“There is one thing you can 
certainly take credit for, John, 
and that is from the number of 
dealers who have used my ad 
which you published verbatim 
in your column on Apr. 15, yours 
must be the most widely read 
column devoted to the automo- 





ence in price increase. 











Mallon Speaks 
At Utah Dealer 
Session Nov. 25 


SALT LAKE CITY.—The annual 
meeting and state convention of 
Utah Automobile Dealers Assn. will 
be held at the Newhouse Hotel 
here Nov. 25. William L. Mallon, 
president, NADA, will speak on 
“The Post Election Outlook.” 

Other speakers will include 
Charles H. Elmendorf, _ editor, 
Western Division, NADA, used car 
guide company, Los Angeles. 


Okla. Group Reelects Allen... 





OKLAHOMA CITY.— While re- 
joicing over removal of price con- 
trols, Oklahoma’s auto dealers were 
warned last week that new cars 
in numbers sufficient to satisfy the 
demand were still far in the future, 





primarily because of the labor 








right: Hugh T. Beckwith, director; Vernon 


Left to right: B. G. 


New Dealer Officials 





AT THE ANNUAL MEETING of Binghamton Automobile Dealers Assn. Left to 


dent, and C. D. Henderson, executive vice-president, of the state dealers’ group; George 
D. Gardner, reelected president of the Binghamton association and district director of 
the state association, and Claude A. Wheeler, Broome county vice-president. Practically 
every new car dealer in Binghamton and Endicott participated in the open forum meet- 
ing at which various dealer problems were discussed following talks 
Fribley and Henderson. 





THE NEWLY ELECTED OFFICERS of the Automobile Dealers Assn. of Alabama. 
DeVan, Mobile, president; J. M. Edwards, Tuskegee, vice-presi- 
dent; C. H. House, Birmingham, vice-president; V. C. Adams, Anniston, vice-president, 
and C. E. Anderson, executive vice-president. 


F. Murphy, counsel; Carl E. Fribley, presi- 


by Murphy, 





Duplicate 


DETROIT.—Seven percent of all 
persons who have taken delivery 
of 1946 cars in the Detroit metro- 
politan area are duplicate buyers, 
a survey by Detroit Auto Dealers 
Assn. indicates. 

Some of that seven percent have 
purchased as high as eight cars, 
the association announced in mak- 
ing available to dealers an alpha- 
betical listing of all persons in the 
metropolitan areas who have taken 
delivery of new cars. 

So far, 20 percent of the names 
telephoned in for checking were 
found to have received more than 
one automobile. 

Dealers are urged to survey 
scrupulously their delivery list and 
to check against the association 
listings before calling customers to 
announce delivery of new cars. 
Wherever evidence of multiple de- 
liveries is found, the dealer is 
urged to determine the factors in- 
volved before turning over the new 
vehicle. 

DADA also announced a group 
sickness and accident insurance 





Chicago Scene 
of NADA Parley 


WASHINGTON. — NADA’s post- 
poned executive committee meet- 
ing, which was to be held in Wash- 
ington Oct. 15, but cancelled be- 
cause of a city-wide strike of hotel 
employes, is under way at the Stev- 
ens hotel in Chicago today (Mon- 
day, Nov. 18). A two-day meeting 
is scheduled. 

Chief among the matters to come 
before the meeting, it was said, 
will be the general program for 
the NADA convention to be held in 
Atlantic City in February. The pro- 
gram will be presented by conven- 
tion chairman E. G. FitzHenry and 
will be based on the subcommittee 
recommendations submitted at a 


Some Detroit Owners Able to Buy 8 New Cars; 
Dealers Urged to Check List 








bile industry.” 


meeting in New York Nov. 4. 


Deliveries 


plan soon to be available to dealers 
and their white-collared workers. 
The plan features a life coverage 
based upon payroll, ranging from 
one to three thousand per insured, 
policy non-cancellable and issued 
without physical examination. Sev- 
enty-five percent participation is 
required before the plan can be put 
into force. 


Dealers Warned Flood 
Of Cars Still Far Off 


troubles that have harrassed man- 
ufacturers. 

Walter E. Allen, Oklahoma 
City Chrysler - Plymouth distrib- 
utor, was reelected president of 
the Oklahoma Auto Dealers 
Assn. at the annual convention. 

Other officers include S. B. Doyle 
of Wewoka, first vice-president; W. 
W. Vance, Ponca City, second vice- 
president; Frank E. Northway, Ok- 
lahoma City, secretary - treasurer; 
Fred Albert, manager. Albert, an 
attorney, served six years as assist- 
ant county attorney at Shawnee 
before recently taking over his new 
position. 

Herbert Gould, general manager, 
Motors Holding division, General 
Motors Corp., pointed out that 88.8 
millions of mandays have been 
lost by strikes through August of 
this year, affecting not only pro- 
duction but also labor’s purchasing 
power. 

“Because of reduced profits,” 
Gould added, “many corporations 
have substantially curtailed their 
expansion programs. This has de- 
prived both capital and labor of 
potential earning opportunities and 
hence potential purchasing power.” 

In the principal talk of the 
one-day session, delivered at the 
evening banquet, Gould warned 
dealers against following “tempo- 
rary expedients” which offer 
quick profits. 

“Evasion of income tax, black- 
marketing of cars, excessive service 
charges and under-the-table trans- 
actions may, I grant, substantially 
increase your profit temporarily,” 
he said, “but I ask, ‘What is it 
bound to do to you and your busi- 
ness over the long pull?’” 


Lee Moran, executive vice-presi- 
dent of NADA, recommended to 
the dealers that they hold to the 
present prices instead of raising 
them merely because OPA has 
gone out of existence. 

Mounting highway accident 
tolls came in for attention, and 
the dealers heard pessimistic pre- 
production of new cars adding 
dictions that with the increase in 
to congestion, the traffic fatality 
rate will set new record marks. 
Scientific driving courses in the 
nation’s high schools was dis- 
cussed by Moran as one of the 
most effective means of combat- 
ting the accident increase. The 
teen-age group was suggested as 
the best starting point in driving 
education. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 








On the House . 


not throw discretion to the winds 


by decontrol... 


* 





Wemhoff 


ever assembled ... 
trouble disposing of the last 1946 


of talk about radically-different 


1946, even topping record 1941 


sooner than expected. 





Choice morsels of advice from local association managers as price 
control expired: Herman Schaeffer, Indiana: 


and sell it higher... 
forces of competition work and we have been 
granted that privilege; let us now be big enough 
to stand four-square and again prove 
than state control.” 
“Reputable dealers will not be affected too much 


are ‘licking their chops’ ready to take advantage 
of a seller's market without fear of prosecution 
. .. These dealers had better start getting in line.” 
Charles Henderson, New York State: “Remember 
from now on its is public control and not govern- 
ment control; this can be positive and effective as 
shown by the recent election.” 

Chevrolet’s light car is now expected in the 
spring of 1948. To avoid squabbles over monthly dealer quotas, 
which often aren’t met because of production delays, one maker 
is planning to base future quotas on each 5,000 cars produced; 
thus, each dealer will get so many of the next 5,000 cars, when- 
Dealers probably won’t experience 


of the ’47s, but may next summer on the '47s when there’s a lot 


Some industry sources believe dealers will have their best year in 
. . » New York State’s 1,700 dealers 
are employing 8,370 World War II vets, 80 percent of whom are 
new workers... One way to make sure customers won’t come back: 
Tell ’em not to when you’re mad at them, as a Detroit dealer did 
recently ... That Nov. 21 date, mentioned recently as a red-letter 
day, is out the window now; used cars were decontrolled 12 days 


“Smart dealers will 
and try to buy everything lower 
We have asked to let the 


it better 


Bill Phillips, Philadelphia: 


but there are a few dealers who 


much 
models just before introduction 


’48 models . 


—Perte WeEmMHOFF 
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WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 
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NEWS 
energy and ability, which made America and gave more of her citizens 


more of the better things of life than anywhere else in the world. 





Oh, What a Beautiful Morning, 
Except for the Clouds 


ge a ag agra of all price controls affecting the auto in- 
dustry is a manifesto of freedom. Its benefits in terms 
of auto production cannot be accurately and coldly estimated 
as yet. But this much is clear: 


It lifts the lid on the ingenuity of the American people to 
do a job for a fair profit. 

There are still clouds hanging over the economic horizon, 
but no longer will people be spending their time thinking 
up reasons why they can’t do something. Rather they will 
be lying awake nights trying to figure out how they can 
accomplish something for that greatest of all incentives— 
a fair profit. 


Import controls still remain as do some allocation con- 
trols of CPA favoring housing over other industries. This 
we believe is a mistake, since the only controls needed are 
the votes of the people as signified by their purchase orders. 
Buyers should make the decision of what they want; not 
Wilson Wyatt. 

The greatest and darkest cloud threatening the economy, 
however, is that of union labor. Nearly every concern 
checked by AUTOMOTIVE NEWS, in a survey on decontrol, 
said that it would do its best to hold the line, and predicted 
that it could unless the unions started another round of 
raises and strikes. Union leaders, wielding a fearful mon- 
opoly, started prices spiraling just after the war. Instead 
of working, when so much work was needed, they struck. 
They hurt the laboring man more than anyone. They threw 
away a year of prosperity. 

The union cloud is back again with threats against the 
economy. Coal Dictator John L. Lewis is threatening to 
jolt the whole economy. If coal prices go up, steel will go up. 
If steel goes up, cars and other durable goods will ‘go up. 

The pattern will be set. What Lewis gets, the other union 
leaders must match. 


It is of little use to appeal to the sense of responsibility 
of the union leaders. They don’t have such a sense, and 
won’t as long as they have a monopoly. That is a job for 
the new Republican Congress-—to give union labor a sense 
of responsibility, to give every man the right to work 
whether he belongs to a union or not. 

And so we say, it’s a beautiful morning, except for the 
clouds. 








not transparent little dewdrops, 
strung like pearls from the shelter- 
ing palm fronds, but rather big he- 
man pailsfull and with no letup. It 
has been cold, too, colder than any 
of our Los Angeles friends can ever 
remember its being “this early.” 
But, to be fair (if a little prejudiced 
not unlikely by our investments in 
Florida), today it is again warm 
and bright, with clouds like giant 
creampuffs just touching the tops 
of the mountains which surround 
this glamorous town. 
* * + 

EVERYONE, particularly in the 
automobile business should come 
to California at least once every 
couple of years to get into the 
tempo which marks the business 
here. Nowhere else, I imagine, can 
you find the whole selling and ser- 
vicing of both new and used cars 
on so large a scale of operations. 
The largest service station has 
more stalls, the biggest gas station 
has a hundred pumps and the 
used-car lots are owned by mad 
men who vie with one another in 
proving to the public “how crazy 
they are to pay such high prices 
for what they buy and ask such 
low prices for what they have to 
sell.” I presume the substantial 
people out here pay little attention 
to such razzle-dazzle and it gives 
the hundreds of thousands of visi- 
tors each year something to write 
home about. 


* * * 

APPEARS TO me there is plenty 
of new building going on here in 
L. A. Much more than in Detroit 
and other Eastern cities. There 
are many new stores—so modern 
they remind me of Stockholm, 
Sweden, after World War I—and 
new apartment buildings, some of 
which look like French chalets 
with Mansard roofs in contrast to 
our old conventional designs which 
make every seven-story hotel from 
Manhattan, New York, to Manhat- 
tan, Kan., look alike. Plans are 
already completed for a Los An- 
geles Statler to occupy the old 
Paul Hoffman Studebaker site. 
Many of the new dealership build- 
ings — mostly ultra-modern — have 
appeared in earlier issues of AUTO- 
MOTIVE News—I am checking to see 
if we have missed any. 

+ * * 


SEE BY the papers there is a 
possibility of raising rent ceilings 
15 percent. That won’t help much, 
if any, I doubt. What we need is 
more apartments and less little so- 
called “dream houses” which will 
turn out to be nightmares for the 
veterans who buy them at today’s 
scandalous prices. How about in- 
creasing rents 15 percent to 25 per- 
cent on old buildings and taking 
off all ceilings on new ones— 
whether single or multiple family 
dwellings? That would encourage 
insurance and other interests to 
build tens of thousands of new 
apartments and hotel buildings. 
Don’t say it will take too long to 
meet the present crisis—what other 
solution is there and who, but an 
idiot, would invest in residence 
rental property in today’s labor 
and material market knowing in 
advance that rent ceilings would 
never permit his amortizing his 
investment? Let’s tell our new 
Congress where we stand on this 
one. 

* * * 

STOPPED BY to see my friend, 
Fred Clampett, of Marshall-Clam- 
pett, long-time De Soto - Plymouth 
distributer for this territory. 
Fred’s plant, still with the “fresh 
paint” signs up, seems to spread 
as “far as the eye can reach.” The 
painting and reconditioning de- 
partments are down the street a 
half-block and an attractive build- 
ing facing the main store houses 
his finance company. Fred says 
parts have been coming in recently 
at a rate which will soon fill the 
bins and has already relieved some 
of the tension. The fact that his 
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HE'LL TELL YOU 
FUTURE AUTO PRICES 
WHEN HE FIGURES 

OUT THIS ONE 
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joo Well Done .......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Damn Effective 

As president of the Toledo Used 
Car Dealers Assn., I wish to thank 
AvuToMoTIVE News for all that you 
have done in getting ceilings re- 





incoming parts invoices for October 
ran higher than ever before in his 
history will give you some idea of 


the growth of his operations. 
* * cal 


HAPPENED to be talking with 
Gus Culbertson, local Chevrolet 
zone manager, the evening the 
news came over the radio that all 
price ceilings had been removed. 
We agreed that GM would un- 
doubtedly announce the hundred- 
dollar raise it had been requesting 
for so long. The next day it hap- 
pened. Gus believes the complete 
abolition of all price ceilings will 
be of great value to all dealers and 
will help put them back on an even 
trading basis against black-market 
operators who thrived under OPA. 


* * » 

REMEMBER R. K. White, “Bub” 
to you, who played all the instru- 
ments from trombone to drums in 
the old Buick-Olds-Pontiac days? 
One of Dick Grant’s boys and once 
advertising manager of Chevrolet. 
Well, now he’s the Bob White Co. 
and proud to be selling all the 
Nash cars he can get hold of but 
prouder still of his son, Lt. Dave 
White, ex-Army air pilot who re- 
turned safely from Burma to be- 
come a partner in dad’s highly 
successful venture. 


+ + «© 

ANOTHER old Detroiter and one 
of the few I know who were really 
born there, Robert (Bob) Crooker, 
now heads the Campbell - Ewald 
agency here. Confidentially, I think 
he is employed by the L.A. Cham- 
ber of Commerce. He was showing 
me everything worth seeing until 
the rains came and now he has me 
convinced I brot my told wid me.— 
G.M.S, 








moved from used cars. I said right 
along that you could do as much 
for us as anyone and don’t think 
that I didn’t mail your writeups 
each week to my representatives 
in Washington and to OPA. 

I didn’t mind the “hells” and the 
“damns” you used a damned bit. 
Again I say thanks for a job well 
done.—Doc Greiner, president, To- 
ledo Used Car Dealers Assn., To- 
ledo, O. 


OPA Denied Order 


In Automotive News of Oct. 21 
we noted your splendid article 
against OPA by auto dealers 
throughout the United States. In- 
cluded in this article you cited the 
case of OPA against us, where 
they were suing us to produce our 
records. We refused to let them 
see our records, as in the past we 
have cooperated 100 percent and 
as a result have been the victim 
of their malicious suits, which, 
while there was no cause for suit, 
harmed our reputation. We thought 
you might be interested in the out- 
come of that suit and are enclos- 
ing a clipping from the Oregonian 


of Oct. 11, which tells of the 
judge’s decision.—Ratpu J. Taroxa, 
Tarola Motor Car Co., Portland, 


Ore. 

Eprror’s Note: The clipping said 
that the judge refused OPA’s re- 
quest, asserting that from the 
evidence he was not convinced 
that the order would be justi- 
fied. 


Not How Much 


I tell my friends that it isn’t so 
important how much the Republi- 
cans do now, compared to Demo- 
cratic policies. For too many years, 
too much was done. If the victors 
just refrain from throwing monkey 
wrenches into the machinery of 
business, it will be a big help.— 
M.E.D. 
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“I predict that the enthusiasm which 
California women are showing for the 
new velvet-like pile fabrics will be nation- 
wide. They are being attracted by the new 
color richness and smart designs. These 
new developments, combined with the 
long wearability that pile fabrics have 
always had, make pile fabrics more prac- 


tical and saleable than ever.” 


a who have seen the new Goodall Blended-for-Performance 


“Velmo” pile fabrics already know that their improved designs . . . new 
colors ...new softness in face... (permitting greater “slide-ability” ) 
... are powerful sales-stimulants in the new-model cars. Owner satis- 
faction will be great when owners see how much more easily these new 
pile fabrics keep clean and stay color-bright. All of these improvements 


have been made without sacrificing pile fabric’s traditional long wear. 


The New Goodall “’Velmo” 
Pile Fabrics Put 


in New or Used Cars 





Mr. Earle C. Dahlem, Vice President and General Man- 
ager of W. L. Hughson Company, points out attractions 
of the modern pile fabrics to a purchaser of a new Ford. 


AUTOMOTIVE Division 


1703 Fisher BUILDING 


Derroir, MIcHIGAN 
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Accepts Challenge 


Bayne Sure Stronger Dealers Will Put Plymouth 
In or Above Prewar Sales Spot 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—When the chips are 
down again, Plymouth will be 
ready to meet any challenger for 
the No. 3 sales 
position it’s held 
in the industry 
for many years. 

“In fact,” says 
Joseph E. Bayne, 
Plymouth general 
sales manager, “if 
anyone else takes 
third place it’ll 
be because we've 
moved into sec- 
ond.” 

Bayne confi- 
dently points to 
the much stronger position of 
Plymouth’s 10,000 dealers, who 
have greatly increased their sales 
and service facilities and capital 
structure since prewar. This, plus 
the capacity of Plymouth’s model 
assembly plants here, in Los An- 








geles and in Evansville, Ind., is 
used to back up Bayne’s conten- 
tion. 

Asked by this writer how he ex- 
pects dealers to stack up with 
growing competition in the service 
field, Bayne expressed confidence 
that dealers are determined to 
hang onto the service volume ob- 
tained since 1941. 

“We have been _ constantly 
preaching the gospel of good ser- 

vice, and how to keep it,” Bayne 
asserted. “Dealers have increased 
their facilities greatly and have 
been fortunate in hiring com- 
petent personnel, with the result 
that they aren’t going to let go 
of their service business without 
a hard fight.” 

A high percentage of Plymouth 
dealers have acquired superservice 
station setups since before the war, 
he said, adding that these will put 
them in better shape to meet com- 





petition from similar outside 
sources. 

In the defense of dealers, Bayne 
declared that he believes many of 
the accusations against dealers re- 
cently have been exaggerated. Fully 
95 percent of the dealers have been 
doing their best to keep everybody 
happy under present day condi- 
tions, he said. 

He declared that about 25 per- 
cent of the postwar Plymouths 
have been delivered to veterans, 
with doctors, nurses, etc., 
a proportionate share. 

Asked when he thought a buy- 
er’s market would appear, Bayne 
said that too many factors are 
involved. “Give us six months of 
full production and then let’s 
take another look,” he declared. 

Bayne said Plymouth has not yet 
resumed production of its seven- 
passenger sedan, utility sedan, com- 
mercial pickup and panel units, 
which were shelved in the summer 
of 1941 when the government’s cur- 
tailment of auto output went into 
effect. He declined to comment on 
the possibility of a lightweight 
Plymouth to compete with those 
proposed by Chevrolet and Ford. 


getting , 


plan meetings. 


NASH DEALERS AND FACTORY representatives at 
Doss, vice-president and general sales manager, for the kickoff of the Nash 1947 sales 
Left to right: Doss, Martin L. 

Cc. L. Alexander, retiring zone manager and new Fort Lauderdale, Fla., dealer; R. R. 
Compton, southern regional manager; A. L. Christian, newly appointed zone manager; 
Rill Rutledge, Nash 10-point dealer at West Palm Beach, Fia. 





Atlanta welcomed H. C. 





Atlanta dealer; 





DETROIT.—A fateful week lies 
ahead for the automotive industry 
as the major labor unions with 





which it deals approach climaxes 








Gasoline delivery tanker unit built for the Standard Oil Company of Cali- 
fornia by the Independent Iron Works, Oakland. Mayari R steel was used 
here to reduce the deadweight of the 2200-gallon capacity tank shell. 


Lighter shells of Mayari R 


delivery tankers 


for metropolitan 


Deadweight was reduced 600 lbs in the shell of each 
of these metropolitan delivery truck tank units 
through the use of Mayari R steel. 

Built previously of mild-carbon steel this 2200- 
gallon, four-compartment tank weighed 3800 lbs. 
Built now of 12-gage Mayari R the tank weighs only 
3200 lbs. Lighter sheets of Mayari R allow this savings 
in weight without sacrificing strength. 

Manufacturers of many types of automotive prod- 
ucts find in this low-alloy, high-strength steel the 
mechanical properties needed for economical weight- 
saving design. Mayari R has a minimum tensile 
strength of 70,000 psi and a minimum yield point 
of 50,000 psi. It has high resistance to atmospheric 
corrosion, abrasion and impact—factors making for 


longer service life. 


Mayari R normally costs no more to fabricate be- 


Mayari R natu 2Gpe..stiangn-- lng lallng 


cause it is formed, cut and welded with the same 


equipment used for carbon 


methods are virtually the same, 


steel. The working 
with only slight 


allowances needed for its higher properties. 
For further information on Mayari R and its many 
industrial applications write for Catalog 209. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation 


STEEL 


BETHLEHEW 








Coal Showdown This Week; 
CIO Maps Wage Policy 


in their drives for second-round 
wage increases. 


John L. Lewis, president of the 
United Mine Workers-AFL, will 
order the 400,000 soft-coal miners 
to strike Wednesday (Nov. 20) un- 
less contract proposals acceptable 
to him are reached before then. 
Hopes for a pre-strike settlement 
remained dark on Friday. 


The 41 unions of the CIO, 
meeting in convention at Atlan- 
tic City, N. J., will announce by 
the end of the week the coordi- 
nated wage policy to be pursued 
in this season’s tangle with in- 
dustry. The goal for all CIO in- 
dustries is likely to be a flat 
raise of $2 a day. 

Finally, Ford Rouge Local 600 
will decide whether it means to 
carry out its Nov. 29 strike threat 
over alleged health hazards. This 
dispute is the only one of the three 
which holds out promise for a 
peaceful settlement. 


The outlook for a labor armis- 
tice was bleak despite the repeal 
of federal wage controls and the 
settlement of the sole remaining 
strike at a U. S. or Canadian auto- 
motive assembly concern. 


Wage-price decontrol and the 
Mack Truck agreement seemed 
only to be stage-setting devices 
for the impending disputes. Sev- 
eral CIO and AFL leaders freely 
predicted that a fresh wave of 
production-paralyzing strikes 
was inevitable this winter. 


Secretary of the Interior J. A. 
Krug, the top administrator of the 
mines under the seizure edict, at- 
tempted last week to effect a 60- 
day postponement in any strike 
action. His temporary expedient 
was to have Lewis open direct ne- 
gotiations with the soft coal mine 
owners, who have been out of the 
picture since the U. S. took over. 

But Lewis, apparently bent on 
embarrassing the Truman admin- 
istration as much as he can, was 
cool to this proposal. 

The Chrysler negotiations, re- 
garded as the test for the entire 
industry, were adiourned Nov. 8 
until after the CIO convention. 
Both sides declined comment 
concerning the progress of the 
discussions. 

Settlement of the 195-day Mack 
strike came without forewarning 
on Nov. 

Mack and the UAW agreed on 
a wage hike of 25 cents an hour 
for non-incentive workers and 12 
cents for incentive employes. Of- 
fice workers received a raise of 
16% cents an hour. 

Other labor news in brief: 

A strike of AFL truck drivers 
in 13 Midwest states was averted 
by the award of a 15-cent hourly 
raise and a mileage rate of a half- 
cent. The union had demanded a 
$2-a-day raise and a mileage rate 
of one cent. 

UAW leaders at Kaiser-Frazer 
said they would demand a “sub- 
stantial” raise and a_ pension 
plan. The present contract ex- 
pires Dec. 9. K-F spokesmen said 
the first distribution of the 
workers’ incentive bonus pool, 
amounting to about $45,000, 
would be made Dec. 20. 

The number of supplier strikes 
affecting U. S. assemblers dropped 
to 30, which is just about the pre- 
war average. 

—Mac Gorpon 
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Out Front with 


HAT’S behind the famous Ford reputation for 

reliability — for the ability of Ford-made 
products to “‘stand up and take it’”’ under all kinds of 
operating conditions? Simply this—it has been won 
largely through engineering and design that stress 
extra quality, extra strength in every part. Here is one 
example—a special type of frame construction that 
gives that extra measure of strength and safety that 
is so typically Ford. 










£ 
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Only Ford in lts Field Offers Massive X-Type 
Frame for Greater Strength, Longer Life 


Ford’s X-type frame construction—the rugged backbone of the 













squeaks and rattles are minimized. And the entire car seems 


Ford “‘stabilized chassis’”—is exclusive with Ford in the low- . is steadier over all roads. 


more solid . . . handles better. . 


price field. Similar to that used on the costliest cars, the Ford Other types of frame construction might have been used—but 


X-type frame is designed to give a lower center of gravity for only the X-type frame could meet the high standards of service to 


greater stability on the road. With its greater strength and which all Ford products are built. Yet this is only one of the 


rigidity, this type of frame construction reduces chassis weaving many Ford engineering advancements that make Ford the out- 


and flexing, and provides a better foundation for the body. standing value today. Another reason why Ford’s Out Front 


With the big Ford X-type frame, Ford owners find that . . why Ford Dealers are Out Front with Ford! 


> 


MOT O R 














FO R D co MPAN Y 
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Dealers Elect Koppy .. . 





By Jack Weed 
Service Editor 

ST. PAUL. — Minnesota Automo- 
tive Dealers’ Assn.’s annual con- 
vention recorded an all-time high 
in attendance 
here last week, 
with over 1,800 
dealers from ev- 
ery section of the 
state and some 
visitors from 
neighpbor- 
ing states in at- 
tendance at the 
annual banquet. 

The Northwest 
Trade Show, run 
in conjunction 
with the conven- 
tion, was the largest show except 
for one that has ever been held in 
the St. Paul Auditorium, with over 
54,000 square feet of exhibit space 
taken by 127 exhibitors. Those 
showing their products at the show 
reported record sales for a show 
of this type, with sales running in 
excess of $60,000 per day, accord- 
ing to estimates made from casual 
checking. 

At the annual election of of- 
ficers held Tuesday night, Nor- 
bert Koppy, a DeSoto-Plymouth 
dealer of St. Paul, was elected 
president to succeed John B. 
Rihm, Federal truck dealer of 
St. Paul, who automatically re- 
tires to a one-year term of the 
board of directors. 

Because of the amount of work 
necessary for the president. to do 
next year, the association returned 
all other officers to their offices for 
another year with the exception 
of Floyd A. Whitaker, the board 
member who was president in 1945. 
According to the by-laws his place 
must be filled by this year’s retiring 
president. 

In addition to the trade show, 
two other events, new to the asso- 
ciation activities, were held during 
the three-day convention. The La- 
dies’ Day luncheon and style show 
held Wednesday noon was at- 
tended by a near capacity crowd 
of 326 women and the old-time 
dance held Wednesday night was 
also well attended by the visiting 
dealers and their wives. 


The annual banquet Thursday 
night was staged in a very un- 
usual setting, the tables being set 
around a large ice rink where an 
ice carnival was held following 
the dinner. 

Between halves in the skating 
revue, gold pen and pencil sets 
were presented to all directors, a 
diamond ring to the retiring presi- 
dent and a 21-jewel Waltham watch 
to Glenn B. Atcheson, general man- 
ager, in recognition of the good 
job done this past year, not only 
in bringing the association mem- 
bership up to its present high of 
871 members, but for boosting the 
association treasury to the point 
where it is now assured of a bank 
balance of over $30,000 when all 





Norbert Koppy 





costs of the convention are met. 
Need for better public relation on 
the part of all franchised dealers 


At Northwest Show. . 


Record Crowd Attends | 
Minn. Trade Show 


was stressed by most of the speak- | 


ers 
sion and especially by George Hal- 
pin, vice-president of the Minne. 
sota Mining and Mfg. Co., 
Edward Payton, economist. 

Payton especially brought out 
the fact that adverse newspaper 
stories and the actions of some 
greedy dealers has about de- 
stroyed the great goodwill the 
public in general had for the 
franchised dealers in 1942. This 
must be rebuilt by the dealers 
not only in their public utter- 
ances, but in their treatment of 
customers during the next critical 
few months, he claimed. 

Other speakers were Mayor Hu- 
bert H. Humphrey of Minneapolis; 
James Dalton, editor of Motor, who 
spoke on the subject of “The Dealer 
Cannot Afford to Neglect His 
Shop,” and Paul Milliams, vice- 
president of Commercial Credit 
Corp., who spoke on “Dealer Ac- 
tivity in the Public Interest.” 

Wm. L. Mallon, president of 
NADA, emphasized that dealers 
must prepare for the time when 
hard competitive selling would en- 
ter the picture by building up ade- 
quate reserves now and do fence 
repairing in their public relations 
with their customers. 

He hoped that all dealers would 
bring down used car prices to 
values that would more nearly ex- 
press their true value and would 
not increase service prices but 
would regain the goodwill they had 
lost with their old customers. 

NADA will work actively to re- 
move the excise tax on cars and 
trucks and, in the event that 
manufacturers would attempt to 
reduce dealer discounts, would 
step into that picture for all deal- 
ers, he said. 

George Romney, manager of 
AMA, recounted the strikes and 
material shortages that had pre- 
vented the manufacturers from 
reaching full production and held 
out little hope for more than a 
five million year in 1947 even under 
most favorable conditions due to 
known shortages that will re- 
main in material, especially sheet 
steel. 

Alvan G. Rude, vice-president, 
Universal CIT Corp., pointed out 
that with 40 percent of the na- 
tion’s families holding less than 
one percent of wealth and 70 per- 
cent of families earning less than 
$3,000 per year, people cannot pay 
an excessive price for anything 
much less an automobile. Regula- 
tion W must be modified or strick- 
en off books if industry is to have 
any six million years under pres- 
ent conditions, he said. 

Commercial Credit, Universal 
CIT and GMAC held cocktail par- 
ties before the banquet. 








WHEN RALPH DE PALMA, veteran racing driver, appeared at the first coast meet- 
ing of the Automobile Old Timers Assn. to make the featured speech of the day, he 
was welcomed by Billy Hughson, left, world’s first Ford dealer, and Les Vogel, right, 


San Francisco Chevrolet dealer, 


past president of San Francisco Motor Car Dealer 


Assen. and coast member of the OPA dealer advisory committee. 


in Wednesday’s business ses- | 


and | ° 


|Bretton Woods monetary confer- 
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OVER 54,000 SQUARE FEET of displays were featured at the Northwest Aut 








Dealers 


(Continued from Page 1) 

on automobiles and automotive ser- 
vices now gives every dealer the 
privilege of writing his own rules 
With that privilege comes a re- 
sponsibility to the American peo- 
ple. In the public interest, and as 
a further demonstration that pub 
lic confidence in automobile deal- 
ers is merited, NADA urges dealers 
everywhere to continue to main- 
tain the same general price sched- 
ules currently in effect. 

“As a free economy, long an- 
ticipated and now here, gives 
new hope for increased output of 
new cars, automobile dealers have 
another opportunity to serve their 
cust rs and their communities 





tive 

Trade Show in St. Paul last week. Sponsored by Minnesota Automobile Dealers Assn., 
it was attended by dealers from Minnesota, 
Montana and Canada. 


Wisconsin, Iowa, North and South Dakota, 


emma St 


TT bff fier 


NAME PLATES OF LEADING cars and trucks decorated the Socony-Vacuum booth 
at the Northwest show, which aims to become one of the largest trade affairs in the 
nation, according to Glenn Atcheson, MADA manager. 





LOOKING OVER THE SMARTLY prepared exhibits are Jack Weed of Automotive 
News; Harold Snyder, divisional manager, Lincoln Engineering Co.; Harold Hullinger 
of Minneapolis Iron Store, distributor for Lincoln Engineering; John Casey and Francis 


J. MeGuiness, both of Lincoln. 





Lewellen Urges Ga. Dealers 
To ‘Sell’ Public Relations 


By Don Carter | 
Staff Correspondent 
ATLANTA.—Georgia automobile 
dealers, meeting here in their an- 
nual convention last week, were 
urged to begin a 
“selling job in 
the field of pub- 
lic relations” and 
at the same time 
begin preparing 
for an economic 
recession that 
may “come soon- 
er than many 
persons think.” 
The advice 
came from W. G. 
Lewellen, vice- 
president and 
sales director of General Motors, 
and Malcolm H. Bryan, prominent 
Georgia bank executive and one 
of the U. S. representatives at the 








W. G. Lewellen 


ence. 

The one-day session drew 375 
Georgia automobile dealers. At 
the conclusion of the meeting, 
A. M. Costley, East Point Chev- 
rolet dealer, was named presi- 
dent succeeding Charles H. Yates 
of Macon. Yates was presented a 
silver service in recognition of 
his work during the last year. 

The association voted to give se- 
rious consideration to an invita- 
tion from the Savannah dealers 
to hold the next annual convention 
there. 

Lewellen, in one of the featured 
addresses, praised dealers for their 
work in keeping’ transportation 
rolling during the war years, but 
declared that a thorough selling 
job in the field of public relations 
was essential. 





He urged dealers to adopt a 


carefully thought-out plan for the 
distribution of new cars, and to let 
customers know what that plan is. 
“You’ve got to be frank with 
them,” he said. 

The warning to prepare for 
economic recession came from 
Bryan, widely-known economist 
who is now vice-chairman of the 
Trust Co. of Georgia. 

Other participants in the pro- 
gram included A. M. Chandler jr., 
president of the Atlanta Automo- 
bile Assn.; William B. Hartsfield, 
mayor of Atlanta, who welcomed 
the group; Leo Huckabee, past 
president of the Georgia Automo- 
bile Dealers Assn., who responded. 

In addition to Costley, the in- 
coming president, other newly 
elected officers include: Robert 
Cowart, Haley-Cowart Motor Co., 
Douglas, first vice-president; Phil 
Jones, Jones Auto Co., Americus, 
second vice-president; Martin 
Johnson, Martin-Johnson Motor 
Co., Atlanta, treasurer, and L. L. 
Austin, Atlanta, reelected executive 
secretary. 


NUCDA Headquarters 
Set in Washington 

WASHINGTON. — The National 
Used Car Dealers Assn. has opened 
permanent headquarters here in 
the LaSalle Apartment Bldg., J. B. 
Caldwell, executive vice-president, 
announced last week. 

Caldwell also announced appoint- 
ment of Maj. William I. Schuman 
as assistant manager. Schuman has 
served with the U. S. Comptroller’s 
office, the State Waterway Assn. 
and in numerous other capacities. 
The temporary Chicago headquar- 
ters will be closed. 





by adhering, as always, to price 
policies consistent with value 
given and service rendered.” 

In commenting on automobile 
prices under the new free economy, 
Executive Vice-President Lee Mo- 
ran stated: 

“In my opinion the termination 
of price control will not cause an 
increase in the prices of new auto- 
mobiles; as for used cars, with the 
increase of production of new au- 
tomobiles which certainly should 
come following the release of con- 
trols, the prices of used cars will 
decline.” 

NADA reminded dealers that, 
while controls went off at midnight 
of Nov. 9, the price control act re- 
quires that records must be pre- 
served for one year from that date 
as proof of compliance while con- 
trols were in effect. 

In Fort Worth, Hillard asserted: 

“Prices on better used cars 

most in demand probably will in- 
crease temporarily — but there 
will be those better used cars in 
hands of legitimate dealers. Un- 
der the OPA, there were few, if 
any. 
“Practically all of them sold on 
the black market at prices much 
higher than they will now bring on 
the open market.” 

Hillard predicted that prices on 
older cars will, in the open market, 
decline because there will be an in- 
crease in the supply of better cars 
available to the public generally at 
prices lower than those on the 
black market. 

Caldwell resented particularly 
the charges in a news dispatch 
quoting the head of the Philadel- 
phia Automobile Dealers’ Assn. 
to the effect that used-car deal- 
ers by moving into the new-car 
field have been responsible for 

100 percent markups on new 
cars and caused price increases 
that will cost the public millions 
of dollars. 

He denied that legitimate used- 
car dealers are responsible for the 
black market condition existing un- 
der OPA and since decontrol. He 
said the guilty ones were chiefly 
“curbstone and resident lot dealers 
without established places of busi- 
ness.” 

He also stressed his conviction 
that the black market era will be 
short-lived and that normalcy will 
be quickly restored when the “first 
run of gullible buyers—those who 
will have a new or used car imme- 
diately regardless of price—is sup- 
plied. 

“It was inevitable that a chaotic 
period of fluctuating prices would 
follow decontrol,” Caldwell said. “It 
also was inevitable that some legit- 
imate dealers would be pulled into 
this spiraling price increase. Meat 
prices immediately after decontrol 
reached or topped former black 
market prices, but with the imme- 
diate demand for meat supplied, the 
price dropped to reasonable levels. 

“And while there are no ranches 
and farms full of new and used 

cars, it is to be expected that 
when the first ‘run’ of gullible 


buyers — those who will have a 
new or used car immediately re- 
gardless of price — is supplied, 


and with new cars coming into 
the market in ever increasing 
quantities, both new and used 
cars will seek a price level con- 
sistent with value — something 
that under regulations has not 
been in the picture. 

“The return to the infallible sup- 
ply-and-demand maker of price 
will in due time eliminate the black 
market dealer, and then the great 
group of intelligent buyers who 
will not be gypped during this pe- 
riod of fluctuating prices will be 
able in the not too distant future 
to supply their need for better au- 
tomobiles at reasonable prices.” 
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White sidewall tires, as illustrated, will be supplied at extra cost as soon as available 


OST buyers have tried a lot of cars 
in their automobiling lifetime. 


Maybe they’ve even been a bit sorry to 
part with some of them that happened 
to strike them just 
right. 


But wait till a buy- 
er and this Buick 
start going to- 
gether steady! 





Wait till he knows 
what it’s like to 
travel in straight- 
from - tomorrow 
styling that makes 
him the handsomest picture anywhere 
on the highway. 


HOW WILL YOU HAVE YOUR 
WEATHER? Summer or winter, 
Buick’s venti-heater means 
springlike comfort inside the 
cor. Dealers do a big business 
in this temperature conditioner. 


Give that big Fireball straight-eight a 
‘ few hundred miles — and see how he 
tumbles for its quick, surging power, 
its smooth quietness at cruising speed, 
its instant answer to every demand 
made on it. 


Let him learn what it means to have some 
good, solid road- 
weight to steady 
his going—two full 
tons, in this case 
all poised on the 
gentlest of all-coil 


springing. 








QUICK —SURE—EASY. Thot’s 
Buick's new jack, self-positioning 
on newly reinforced bumpers 


specially designed for it. 


Let him get ac- 
quainted with the 


o doubt about it. this Is 
_fOR 





little things. The big luggage compart- 
ment that packs like a suitcase — 
three-person seats that are friendly as 
an easy chair— parking brakes that set 
with a toe-touch — the handy control 
that floods the car with fresh cool air 
on warm days — 
even windshield 
wipers made quiet 
as a whisper. 


The simple fact 
is, that it’s ‘‘for 
keeps’’ when a fel- 
low and this Buick 
get together. It’s 
no more ‘‘just 
another car’’ than the Lady of the 
House is just another girl. 


NO STOOP, NO SHOVE. Just pile the 
luggage up in this roomy compartment 
and bring the lid down. Every roomy 
inch is easy to get af. 


That’s why you see Buick owners hail- 
ing each other in happy salute when 
they pass on the road—they’re brothers 
in a common bond of satisfaction others 
can’t quite know. 


That’s why folks soon forget the 
time it may take to get a Buick 
once one is parked before 
their door. | 


And it’s why orders for ‘‘the 
best Buick yet’’ keep rolling 
in even faster than deliveries 
are made. 


BUICX pivision of GENERAL MOTORS 





When better 
automobiles are built 


BUICK 


will build them 





KEEPS 





What Other Car , 
Has So Much That Clicks 
For Forty-Six! 


SMARTNESS — that's destined to set the style 
pattern for years to come with Airfoil fen- 
ders, Body by Fisher and 3-person seats. 


POWER — from a Buick Fireball valve-in-head 
straight-eight engine that gets peak return 
from every drop of fuel. 











OIL SAVINGS — from non- scuffing Accurite 
cylinder bores. 


FLASHING ACTION—of light, lively Fliteweight 
pistons. 


STEADINESS — from full-length torque-tube 
drive in a sealed chassis. 

GLIDING RIDE— from Panthergait all-coil 
springing with only a comfort job to do. 

COMFORT — of soft Foamtex* cushions with 
luxury-type springs. 

SURE FOOTING — of Broadrim wheels; maxi- 


mum tire mileage, no heel-over on curves, 
and better car control. 

















CONTROL — through Permi-firm steering which 
eliminates need for frequent adjustments. 









CONVENIENCE —- of high-leverage StepOn 
parking brake that sets with a toe-touch 
and holds fast. 













PROTECTION — of fender-shielding front and 
rear bumpers, originated by Buick. Built for 
1ew bumper jack. 

















*Foamtex seat cushions 
standard on Super and 






Roadmaster models, 







available on Special 
Series at extra cost 






Tune in 
HENRY J. TAYLOR 


on the air twice weekly 
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Freed Industry 
Slightly Confused 


By A. H. Allen 








AFTER YEARS of confinement in the jail of price con- 
trol, industry walked out into the free air last week a little 
bleary and uncertain which way to turn. The experience of 
being out from behind the bars of government restriction 
was so new that no one quite seemed to know what to 


a> 


profit or loss items like wire and 
carbon bars, but, in general, prices 
would be held near their present 
level with perhaps even some token 
reductions made on certain types 
of steel, notably alloy. 

“~ * . 


Scrap Prices Up 


On Iron and Steel 

ALWAYS a sensitive barometer 
of industrial and economic condi- 
tions before being clamped under 
controls, the iron and steel scrap 
market was quoted at $2.50 to $5 
per ton higher on the basis of steel 
mill acceptance of higher figures. 

Cast scrap going to foundries 
was a tough one to figure in view 





make of it. ® 

An immediate increase in 
the price of lead to bring it 
to parity with the world price 
seemed to indicate that all would 
be well shortly as far as supplies 
of this metal are concerned. Copper 
likewise was boosted a few cents 
per pound. The question remained 
unanswered as yet whether the 
government would continue to sub- 
sidize low-yield mines to the point 
where it was more profitable to 
operate them than the high-yield 
veins. Certainly all forms of sub- 





A. H. Allen 





*- sidy instituted 
during the war 
should have been 
tossed out the 
window along 
with price con- 
trol. 

Steel producers 
were inclined to 
proceed cautious- 
ly on adjusting 
prices. Early con- 
sensus was that 
there might 

an upward revision on certain low- 


of the many fancy “deals” made 
in recent weeks by melters fran- 
tic for scrap. One source esti- 
mated the regular cupola cast 
materials which had been quoted 
around $25 per ton might bring 
as much as $35 per ton current- 





LIVES OF 11 disabled veterans—‘“‘Valiants’’—were brightened recently when they 
were presented with their ‘“‘Valiant’’ Oldsmobiles equipped with Hydra-Matic Drive and 
certain special driving aids designed to meet their individual needs. Delivery was made 
by Harper Motors Corp., Brooklyn. 





suppliers to the automotive indus- 
try are in a state of utter confu- 
sion, being faced on the one hand 
by pleas from the motor companies 
to try to hold the line on prices 
and by an uncertain outlook on 


ly, now that the market presum- 
ably is “out in the open.” 

An immediate jumpiness in ma- 
terials released from price con- 
trols was anticipated, but it is ex- 
pected to quiet down in 30 to 45 
days and to stabilize, possibly even 
below the late ceiling levels. Parts 


a. 


be 








ally that the auto 


materials they purchase. 
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Automatic Transmissions 


Are Hottest Items 
IT MAY NOT be known gener- 


mobile industry 











~ 


y Canco 


oe 
. PO LOS 7) 





| Why your neighbors like you 






WELL, THAT CANNED OIL YOU CARRY [%- 
PLEASES ME. IM SURE OF GETTING 6432 
THE BRAND AND GRADE! WANT. — 4p 
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RIGHT! AND HENRY GIVES 
FASTER SERVICE BY 


SELLING OIL IN CANS ! 
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HENRY’S SPECIAL WORD TO YOU! 





“Sure, my customers prefer oil in cans—and so do J! 
It’s got more sales appeal—especially in displays, and 
gives me a wide variety of oils to sell. Besides, it cuts work 
in changing oils. Helps keep the station clean. And elimi- 
nates breakage.”’ 


AMERICAN CAN COMPANY 


New York « Chicago « San Francisco 


= 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 





has been working on development 
of semiautomatic and automatic 
transmissions for at least 10 years, 
and today they are the hottest 
items on development staffs’ 
agenda. General Motors was study- 
ing the devices long before intro- 
duction of its present Hydra-Matic 
drive. On one type of LV. (infi- 
nitely variable) drive, some $6,000,- 
000 was spent for tooling and 
equipment which never went into 
production. The project was aban- 
doned and the equipment trans- 
ferred to other departments. 
+ * * 

GEORGE CHRISTOPHER of 
Packard tells of the company’s 
recent purchase of a tonnage of 
pig iron from a blast furnace in 
Utah, to bolster depleted stocks 
in the foundry. When the stuff 
arrived, he says, they did not 
know whether they had “pig iron 
or freight.” Freight rate on iron 
from Utah to Detroit is around 
$15 per ton; the iron sells for 
$26.50 per ton. 

. +. 7 

C. E. WILSON, of General Mo- 
tors, told a Flint audience last 
week that corporation plants are 
aiming at 9,000 cars and trucks 
daily for the next five months, and 
that to achieve the goal they would 
need 156,000 tons of flat-rolled steel 
a month. This figure appears far 
on the low side. By this observer’s 
calculations, the average automo- 
bile requires 1,308 tons of flat- 
rolled steel, this being the gross 
figure or purchased weight before 
fabrication. Taking 22 working 
days as an average month, pro- 
jected monthly GM car production 
would be 198,000. Multiplying the 
unit steel requirements gives a 
total of some 259,000 tons of flat- 
rolled or 66 percent more than 
Wilson says he will need. 


New Books Tell 
Story of Credit, 
Aluminum Alloy 


DETROIT.—Among the new lit- 
erature to arrive at AUTOMOTIVE 
News are “Heat Treating Alum- 
inum Alloys” by Reynolds Metals 
Co.; “The Story of Commercial 
Credit Co.,” and “The Industry- 
Ordnance Team” by Lt. Gen. Levin 
H. Campbell. 

The purpose of the Reynolds 
book is to provide information in 
a form readily usable by both the 
non-technical man and the highly 
trained technician. The first sec- 
tion breaks down the subject into 
easily understandable concepts 
which the non-technical reader can 
follow and so obtain a basic un- 
derstanding of the metallurgy and 
heat treatment of the aluminum 
alloys. 

Section Two presents in brief 
tabular form the recommended 
thermal treatments for the various 
aluminum alloys. Section Three is 
for the metallurgist and operating 
personnel. There will be found a4 
more technical discussion of the 
various thermal treatments as well 
as detailed information on possible 
difficulties and suggestions for 
their cure. 

The Commercial Credit book dis- 
cusses the company’s founding 
aims, progress and accomplish- 
ments as well as auto financing, 
auto insurance and other activities 
of the firm. 

Gen. Campbell’s book chronicles 
the phenomenal joint achievement 
of industry and the Army Ordnance 
Department. 








Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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| Announcing the great new STINSON VOYAGER 


















The proved plane — improved for 4 /, / 


pe 21 YEARS Stinson has set a high standard 
for dependability, performance, and safety 
in personal planes. 


where” performance than any other personal 125 m.p.h. .. . maximum speed, 133 m.p.h... . 
takes off fully loaded (2,230 Ibs., gross weight) 
in only 620 feet ... 


... service ceiling, 13,000 feet . . . flying range, 


plane you ever lifted off the ground! 


The introduction of this great new Voyager rate of climb, 650 f.p.m. 


The Stinson Voyager is a plane that has 
proved its leadership among personal planes 
in the hands of enthusiastic pilots everywhere. 


And for 1947, you'll get an even greater 
thrill out of the great new improved Voyager! 
For here is a plane with more inherent sta- 
bility, rugged dependability, and “fly-any- 


adds new lustre to the Stinson name—new 
value to the Stinson franchise. Stinson Divi- 
sion, Consolidated Vultee Aircraft Corpora- 
tion, Wayne, Michigan. 


The great new Stinson Voyager for '47 is a 4-place, 
“fly-anywhere” plane . . . carries useful load of 


1,006 Ibs. . . . 150 horsepower . . . cruises at 






500 miles... 
Flaps for quicker take-offs and slower, shorter 


stops in 290 feet after landing. 


landings . . . built-in wing slots for safety. Oleo 
spring-draulic landing gear for incredibly 
smooth, cushioned landings. Two-way radio. 
Ratio loudspeaker in soundproofed cabin elim- 
inate& necessity for headphones. 


linson 


For 21 years—America’‘s 


greatest name in personal planes 

















Stunning new interiors by Henry Dreyfuss are smartly functional. Rich 
broadcloth upholstery . . . deep-pile carpeting and a distinctive new instru- 
ment panel—all blend in a pleasingly fresh concept of personal plane 
beauty. Two models are available—the 4-place Voyager 150 and the 
“Flying Station Wagon” with load space of 24 cubic feet—carries pilot { 
and 600 cargo-pounds. ) 






 rereneate 
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Picture 


By Fred Kemp! 

















The Other Side of the 
(WELL. x GUESS 


CO 
THERE'S NO \G 


OTHER WAY To, 
Do IT. 4 














Traffic Group 
Outlines Plan 
For Colorado 


DENVER.—A seven-point legis- 
lative program was outlined last 
week by the governor's traffic safe- 
ty committee. The program will 
be submitted to an interim commit- 
tee in November, and if approved 
will be introduced at the next Colo- 
rado legislature in January. 

The seven points outlined by the 
committee are: 

1. The installation of a uniform 
traffic code to conform with regu- 
lations adopted by most of the 
other states. 

2. Separation of the motor ve- 
hicle department from the depart- 
ment of revenue. 

3. Creation of a state-wide radio 
system with transmitting and re- 
ceiving stations in key cities of 
Colorado. 

4. Enlargement of highway patrol 
to almost double its present size. 

5. The transfer of the collection 
of revenue taxes at ports of entry 
from the highway patrol to the 
Public Utilities Commission. 

6. The drafting of a model traf- 
fic code, subject to the approval 
of the different municipalities in 
the state. 

7. Creation of more _ stringent 
safety regulations governing school 
buses and school bus drivers. 

A survey of accidents throughout 
the state shows a majority of se- 
rious accidents in the past few 
months have been caused by faulty 
equipment. There are too many old 
cars on the roads which are not 
mechanically sound, the committee 
contended. 

Owners of older automobiles were 
cautioned to travel at slower speeds 
or to stay off the roads entirely 
when the icy weather arrives. 

* * + 


One-Third Sales Tax Cut 
Seen Possible for Ohio 


State tax revision, with possible 
reduction of the state sales tax, 
was advocated last week by Thom- 
as J. Herbert following his elec- 
tion as Ohio’s new Republican gov- 
ernor. “My primary aim,” he de- 
clared, “will be to strengthen out 
the tax muddle and the dislocation 
of state and local revenues. I have 
no intention of trying to dictate 
jn these matters. The legislature 
will have to have the fullest infor- 
mation the executive side can give 
it. To announce a precise formula 
would be absurd with the Depart- 
ments of Taxation report as yet 
in the making,” he asserted. 

“IT say and repeat that the sales 





tax can stand a reduction. My per- 
sonal judgment is that it can be 
reduced by one-third—at least in 
the next two years. A tax reduc- 
tion would be out of the question, 
however, in the event of the adop- 
tion by the people of a veterans’ 
bonus because an additional prop- 
erty tax such as was used for the 
bonus after World War I is just 
impossible of adoption today. A 
state bonus can best be paid today 
through excise tax revenues now 
flowing into the state treasury in 
such volume that this year alone 
will produce a $75,000,000 ,surplus.” 


* * * 


$2,246,000,000 Road Plan 
Given Calif. Lawmakers 

A recommendation that Cali- | 
fornia should spend $2,246,000,000 
on highways during the 1950-’60 
decade in order to keep pace with 
its expanding population and mo- 
tor vehicle traffic was contained in 





a 144-page engineering study sub- 
‘mitted last week to the state joint 
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legislative factfinding committee on 
highways, streets and bridges. 
Present tax sources would fall 
about $750,000,000 short of such a 
goal, it was indicated by the report, 
but a tax study to be submitted 
later to the committee was ex- 
pected to suggest ways and means 


of obtaining the revenue. 
* + * 


Million Will Be Sought 
For W. Va. Farm Roads 


expenditure of $1,000,000 to im- 
prove West Virginia’s secondary 
roads will be sought during the 
1947 session of the West Virginia 
legislature. 

Leland Booth, secretary-treasurer 
of the West Virginia State Farm 
Bureau, announced that the pro- 
posed program has been approved 
by leaders of seven Ohio valley 
| counties. “Despite huge expendi- 
| tures for better roads to the cities 


48 percent of West Virginia’s farm 
population still live on dirt roads. 
These unimproved roads represent 
an unfair hazard for the farmers 
and prevent the full utilization of 
their property.” 

* 


* * 





| Salt Lake City Considers 
Imposing Tax on Sales 





cluded in a study of possible new 


A five-year program calling for|in recent years,” Booth said, “fully | sources of revenue for Salt Lake 


City, it has been announced by 
Mayor Earl J. Glade. 

In disclosing the Salt Lake City 
commission’s plans for such a 
study, Mayor Glade asserted that 
the city has reached a financial 
crisis where it is necessary to find 
new sources of revenue. 








A municipal sales tax will be in- | 


| 





Jeter Elected 
W. C. Jeter has been elected pres- 
ident of the chamber of commerce 
at Irving, Tex. 


UNITED STATES 


6600 EAST JEFFERSON AVENUE, DETROIT 32, MICHIGAN 
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AUTOMOTIVE WASHINGTON 








By William Ullman 


THERE IS LITTLE doubt about what the American peo- | 


Ballots Dispel Delusions 
About American Plan 





‘trial areas hardest hit by strikes 


in coal, steel, automotive, electri- | \ 


cal equipment and other key in- 
dustries. Miilions of losers in the 


feos between wages and prices |‘ 


joined the ranks of the dissatisfied. 


In the last great overturn at 
the polls, in 1932, unemployment 
| was an outstanding cause of dis- 
| content. This time employment 
| stood at a new peacetime high 
and the jobless were compara- 
tively few. Now the call is for 
an end to shortages, rather than 
measures to relieve the markets 


ple want today. They want houses, automobiles, household | ° Th io wheel 
and miscellaneous manufactured goods in unparalleled quan-| pf Surpluses. The economic wheel 








lated economy of recent months 
brought disillusionment to those 
, both inside and outside of govern- 
, ment. +. 


Tax Cut Plan Drawn 


For Possible Need 


WHILE THE Treasury depart- 
ment is opposed to tax reduction 
until the inflation threat ends, its 
experts nevertheless are drawing 
up tentative proposals for tax cuts 
in event Congress should decide 
to order relief. This situation is 
subject to wide misinterpretation 
and has given rise to conflicting 
reports on the Administration’s 








tities. These wants can be satisfied only through | political wheel has turned with it. 
rupted and expanding output. And the American competitive! ty 1932 the emphasis was on the 


plans. ; 
Secretary of the Treasury Sny- / 
der is sincere in wanting to bal- 





need for more consumption. Now 








enterprise system is the®—— 
greatest engine of production | 
ever devised by the efforts | 
of man and nature. 

Businessmen see in the verdict 
at the polls a fresh vote of confi- 
dence in that system and a popu- 
lar demand for uninterrupted pro- 
duction. Strikes, shortages and the 
hangover of war-imposed controls 
are among the reasons assigned 
by political analysts for the re- 
sounding turn in the tide at the 
polls. Patient in wartime, house- | 
wives got tired of waiting for 











con- | 


meat, soap and | the accent is on the need for more 
other necessities, 


while OPA con- 
trols snagged the | many business leaders believe is 
supply lines. Con- 
sumers 
producers and 
distributors 
clamor for 
ending 
trols. 
The reversal at 
the polls was em- 
phatically notice- 


| to consume. There is ample testi- 
mony in the record as to what 


needed in the way of Congressional. 
jaction to stimulate full and ex- 
|panding production. These needs 
| include: 

1. A balanced federal budget and 
|an end to deficit spending which 
|increases the supply of money 
|faster than the supply of goods 
|in the market place. 





“I don’t have a hilift so I fill the 
tires with helium gas.” 





to spur investment in new produc- 
tive enterprise. 

3. Legislation to promote indus- 
trial peace and to put management 
on equal footing with unions for 
the purposes of collective bargain- 
ing. 

Legislative expression of the po- 
litical turn, it is believed, will cen- 
ter largely around those basic 
needs of the competitive enterprise 
system. The half free, half-regu- 








able in the indus- 2. Revision of the tax structure 





SERVING YOU THROUGH SCIENCE 


FIRST CHOICE OF AUTOMOTIVE 
ENGINEERS FOR 
AMERICA’S FINEST CARS 


Automotive Sales Division 





RUBBER COMPANY 


5675 EAST ANAHEIM TELEGRAPH ROAD, LOS ANGELES 22, CALIFORNIA 


ance the budget. He has convinced 
President Truman of the necessity 
of this. They think balancing the 
budget in itself, after 16 years of 
deficits, will be quite an achieve- 
ment. Truman says it will be done 
this fiscal year, but there are many 
skeptics. 

Congress would like to cut taxes. 
There’s nothing a Congressman 
likes better than to vote for a tax 
reduction bill. But, at this time, 
Congressional action is an uncer- 
tainty. 

It is probable that the Demo- 
crats would prefer to cut taxes 
just before the Presidential elec- 
tion of 1948 rather than in the 
coming session of Congress. On 
the other hand, Republicans 
promised a cut next year if suc- 
cessful at the polls this fall. 

The big question is whether Con- 

gress, in the session beginning 
Jan. 3, can withstand demands of 
many groups for a lessening of the 
tax burden. 

The Republican Postwar Tax 
committee of the House has indi- 
cated a belief that taxes must be 
reduced. Indeed, some of these 
members think the only way to get 
economy in government is to cut 
taxes and then demand reduced 
expenditures. 

The staff of the Joint Congres- 
sional Tax committee is canvass- 
ing tax problems and the Treasury 
maintains a year-round corps of 
tax experts. 

Such a problem would become 
very important, both from an eco- 
nomic and political point of view, 
should Congress decide to enact 
a tax bill. 

The Treasury experts feel that 
high-level taxation will remain as 
a result of the astronomical public 
debt. This very fact, they hold, in- 
tensifies inequities in the tax struc- 
ture which generally were passed 
over when rates were lower. 

* * of 


Treasury Experts Study 
Six Tax Problems 


The problems studied by the 
Treasury experts include: 

1. The corporation’s position in 
the federal tax structure. What 
part of the burden should it bear? 
Should “double-taxation,” under 
which the corporation pays taxes 
and the shareholder then also is 
taxed, be eliminated? Treasury ex- 
perts say the area of disagreement 
is wide. 

2. Small business taxation. When 
Congress reduced taxes last year, 
special provisions were included to 
aid small business. But continued 
talk about aiding small business 
is causing study of further possible 
tax aids. One thing the experts 
can’t decide is what is “small busi- 
ness.” 

3. Review of Section 101, under 
which many groups, such as labor 
unions, cooperatives and many as- 
sociations, are exempt from tax. 
The Treasury experts think there 
should be a “comprehensive” study 
of tax-exemption. 

4. Capital gains and losses. One 
school wants to eliminate special 
tax treatment of capital gains and 
losses, while another wants to abol- 
ish any tax on capital gains. 

5. Family income taxation. The 
tax advantage enjoyed by couples 
in nine community property law 
states has long been a sore spot 
with the Treasury. Suggestions for 
getting around the laws of these 
states include either a splitting of 
family income in all states or a re- 
quirement for joint returns. 

6. Averaging and earned income 
credit. One proposal under study 
would average income over. three 
to five years for tax purposes. Res- 
toration of earned income credit 
also is being considered. 
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Conflict with U. S. Feared 





Industrial States Cool 
To. Stiff Labor Curbs 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—With the voters 
having approved proposals to im- 
pose new curbs on labor unions in 
the four states where the issue ap- 
peared on the ballot in the recent 
election, such bills will be pressed 
more strongly in state legislative 
sessions throughout the country 
next year. 

A survey of past and prospective 
future developments in state cap- 
itals, however, does not point to 
the likelihood of any widespread 
enactment of such measures by 
heavily industrialized states. 

of unsettled legal de- 
termination as to how far the 
states can go in regulating labor 
unions without conflicting with 
federal law, it is regarded as 
doubtful that state regulatory 
measures, even if widely adopted, 
could provide a substitute for 
proposed federal legislation to 





equalize the legal status of labor 
and management. 

Adoption of state constitutional 
amendments to ban the closed shop 
by Arizona, Nebraska and South 
Dakota at the recent election fol- 
lowed similar action two years ago 
by Arkansas and Florida. Thus far, 
however, there has been no effec- 
tive enforcement of such a prohi- 
bition in any state and its validity 
remains in doubt. 

Florida’s closed shop ban, or so- 
called “right to work” amend- 
ment, was once before the U. S. 
Supreme court, which declined to 
rule on its validity until it had 
been tested in state courts. Litiga- 
tion on the issue is now pending 
in the Florida courts, with the 
matter not expected to again reach 
the U. S. Supreme court until the 
1947-48 term. 

Meanwhile, Joseph A. Padway, 
AFL general counsel, has an- 
nounced that if any other states 





ROBERT D. WILLIAMS, 23-year-old amputee, receiving a new Chevrolet cabriolet 
coupe from William R. Allen jr., of Allen Chevrolet, Inc., North Kansas City. It is 
believed to be the thirteenth sport coupe produced by the Chevrolet plant at Leeds, Mo., 
and the No. 13 appears in its motor number. A Heutenant, he lost his left leg below 
the knee when the number 13 deserted him Dec. 18, 1944. His first wound, received 
on Nov. 13 that year, was from a shell fragment which struck him in the left shoulder 
and plowed down, barely missing his heart and lungs. He wrote home: ‘I’m a lucky 
guy, thanks to No. 13.’’ 





its written or oral contracts be- 
tween employers and labor unions 
which deny the right to work be- 
cause of membership or non-mem- 
bership in a labor organization or 
because of resignation or expul- 
sion from a union. 


attempt to enforce closed shop pro- 
hibitions without awaiting final de- 
termination of their legality, sepa- 
rate additional suits will be started. 
Neb. Law Most Inclusive 
Most inclusive of the new anti- 
closed shop measures is the Ne- 





braska amendment, which prohib-| Its wording also could outlaw 
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Nor the Power of the Magazine Women Believe in 


Again in November, Ladies’ Home Journal 
carries a greater advertising revenue than ever 
carried by any other magazine — more than 
$2,000,000 worth of messages from American 
business to American women, who currently 
buy more than 4,700,000 copies per issue. 


oe JOURNAL 





the wartime maintenance of mem- 
bership device invented by the War 
Labor board as a compromise form 
of union security. The Nebraska 
amendment goes into effect with- 
out the necessity of further legis- 
lative action. 

Over strong opposition from la- 
bor leaders, husetts voters 
approved by a 2-to-1 majority a 
bill requiring labor unions to file 
annual financial statements with 
the state. State Attorney General 
Clarence A. Barnes, who sponsored 
the proposal, was reelected. 

With the exception of the 
South Dakota amendment, which 
was referred to the voters by the 
1945 South Dakota legislature at 
the same time it placed an anti- 
closed shop law on the statute 
books, all of the labor regulatory 
measures voted upon at the re- 
cent election were initiated by 
the electorate. 

Bills of the so-called anti-labor 
type have not been treated with 
any pronounced general favor by 
state legislatures since 1943, when 
seven states—Alabama, Colorado, 
Florida, Kansas, Idaho, South Da- 
kota and Texas—enacted union 
regulatory bills containing such 
provisions as compulsory registra- 
tion of union officials, submission 
of union financial and other data 
and the licensing of unions and 
union officers. 

These laws have since been the 
subject of protracted litigation, 
with many points still awaiting 
final determination. 

La. OR’s Stiff Controls 

Although labor unrest reached 
unprecedented proportions during 
the current year, Louisiana’s leg- 
islature was the only state law- 
making body in regular or special 
session this year which moved to 
impose new stringent curbs on la- 
bor unions. 

It enacted a so-called “little Case 
bill,” designed to make unions and 
employers equally responsible for 
contracts and allow unions to be 
sued for breach of contract. It also 
excluded strikers from unemploy- 
ment compensation benefits and 
passed a bill outlawing the closed 
shop, but the latter measure was 
vetoed by Gov. Jimmie H. Davis. 

With the recent election outcome 
making legislators less fearful of 
the labor vote, some additional 
states next year may enact union 
regulatory measures but the gen- 
eral sentiment among state solons 
is expected to favor leaving to 
Congress the problem of control- 
ling the excesses of organized 
labor. 

The trend in state labor legis- 
lation, meanwhile, appears like- 
ly to center on providing addi- 
tional mediation and arbitration 
machinery, and broadening state 
authority to prevent disruption 
of public utility services by 
strikes. 

One significant indication of the 
thinking of state leaders on the 
labor problem was given this year 
at the annual governors’ confer- 
ence, which adopted a resolution 
calling upon Congress and each 
state legislature “to enact legisla- 
tion which will require capital and 
labor to maintain the uninterrupt- 
ed service of utilities essential to 
the life and health of the people.” 

While this resolution failed to 
recommend any specific type of 
legislation, several other states 
already have evidenced interest in 
a 1946 New Jersey statute designed 
to avert strikes in public utilities 
through mediation and arbitration 
machinery, and providing for state 
operation of such companies when 
strikes are threatened. 

Although the New Jersey law 
thus far has been used successfully 
to avert disruption of utility serv- 
ices, it leaves in doubt the ques- 
tion of what would happen if em- 
ployes refused to work at a state- 
seized plant. 

Stronger mediation and arbi- 
tration machinery for the set- 
tlement of all types of labor dis- 
putes is expected to be proposed 
on a broad scale in the states 
next year. 

All but nine states now have 
some specific legislation designed 
to contribute to the adjustment of 
labor disputes, but less than a 
dozen have state agencies func- 
tioning effectively in the field of 
mediation and voluntary arbitra- 
tion. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 





epee 





Wo oO 


Serer VS VV ae Mm bt tS he 


ee ee ae | ||! 


AUTOMOTIVE NEWS, NOVEMBER 18, 1946 





T LAST, here’s a complete trailer home for two at a 

low price that will make it a fast seller! Cabin Car 
is completely mobile, too—and as smart looking as a 
station wagon. You hook it on your rear bumper and 
then forget it’s there, for Cabin Car is no wider than 
your car, and its airflow plywood construction holds 
the weight down to less than 900 Ibs. 


Best of all, Cabin Car is available for immediate de- 
livery. Made by the great Fleet aircraft plant in Canada, 
where plywood is plentiful, it is now being mass-pro- 
duced for U. S. distribution in quantities to insure 
prompt delivery of your orders, however large. 


In every territory there are hundreds of prospects for 
Cabin Car! As a complete, comfortable home it’s an 
answer to the housing shortage you can cash in on. You 
can sell or rent it as a guest house, to sportsmen and 
vacationists. Itinerant workers, salesmen, and local 
business men will buy Cabin Car, too. For its extra- 
wide door and rugged construction make it ideal for 
carrying demonstration equipment, bulky samples, etc. 


R. S. Evans Associates, Inc., are signing up qualified 
dealers for this outstanding proposition mow. Be the 
first in your area to capitalize on this opportunity. 
Write today on your letterhead for full information. 








Jo Unusual Opportunity for Qualified Dealers 






























Cabin Car features real kitchen comfort. 
Note drop-leaf work table, and the 
ample space on two-burner stove, 
available as extra equipment. 


Generous wardrobe and storage space 
for two. Full-length wardrobe and 
three-compartment closet. There’s 
also a roomy drawer. 


RE EE 


Cabin Car is made for full-time living. 
Here’s the studio couch opened into 
a spacious double bed. There’s also 
ample space for storing bedding. 














4. 


Experience as a Dealer Tells Me 
Cabin Car is a Winner /” 


My name is R. S. Evans. For a number of 
years before the war I was known as the 
world’s largest automobile dealer. My count- 
less conversations with leaders in personal 
transportation convince me Cabin Car is 
one of the greatest selling opportunities 
of years. You have a generous profit mar- 
gin, hundreds of prospects, and a guaran- 
tee of prompt delivery. 

I’m distributing 25,000 of these Cabin 
Cars in the next twelve months. How many 


of them do you want? 
Vike Ete 











CABIN CAR SELLING FACTS 
EASY PARKING: Only 11 feet long, 5 feet 4 inches high. 


LIGHT WEIGHT: 880 Ibs.— 330 Ibs. on each wheel, 220 
Ibs. on hitch. 
STATION WAGON FINISH: Laminated fir, maple trimmed. 


TRAILS WITHOUT SURGE OR SWAY: Due to low profile, 
long wheelbase, unique design of supporting frame. 


MAXIMUM DUST-FREE VENTILATION: Provided by three ven- 
tilators, one on roof, two on lower forward wall. 


LARGE BAGGAGE SPACE: 2 lockers, 12 x 56 inches, open- 
ing inside, outside-opening trunk large as your car’s. 


EASY RIDING: Result of heavy duty elliptical leaf type 
springs and simplified suspension without shackles. 


CONSTANT DOWN LOAD ON CAR HITCH: Due to low center 
of gravity and storage spaces close to axle. 


oat S7G5 Eos 





ACCESSORIES EXTRA 
*Price subject to change 
without notice. 














R.S.Evans Associates... 


SO EAST S8th STREET - NEW YORK 22, N. Y. 
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Our ears are burning! All through the month of November .. . 


There’s talk-talk-talk everywhere about the this poster will be strategically located 


great Nash outdoor posters ... all of for the greatest benefit of individual Nash 
them full of the same persuasive, heart- Dealers from Coast to Coast. 
warming human interest that makes great ae te 






outdoor advertising click! Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 
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Dealer 





Doings 





Eaton Named by Roto-Ette 
For Eleven Western States 


W. L. Eaton, pioneer Pacific 
- Coast dealer and former vice-presi- 
dent of Graham-Paige, announced 
last week that he had acquired the 
distributing franchise for the 11 
western states for the Roto-Ette, 
manufactured by Rototiller, Inc., 
Troy, N. Y. A distributor and deal- 
er organization is being formed, 
he said, to market the Roto-Ette, 
an all-purpose power gardening 
unit. Distributing headquarters 
have already been established in 
Los Angeles, he stated. 

Widely known in automotive cir- 
cles, Eaton is said to be the orig- 
inal Dodge dealer in Seattle, start- 
ing in 1914. 

> * . 


Megarry Buick Holds 


Open House in St. Cloud 
Megarry Buick Co., St. Cloud, 

Minn., held its grand opening last 

month, entertaining a large attend- 





ance and playing host to Buick 
zone officials. David Megarry and 
John Trobec, general manager, 
were kept busy greeting newcom- 
ers while Service Manager Lee 
Brantley and his crew officiated in 
the service department. 
* * * 


Kaiser & Frazer Sales 
Appointed in Toronto 

Kaiser & Frazer Sales, Ltd., Tor- 
onto, has been appointed Ontario 
distributor with showrooms at 623 
Yonge St., Toronto. Dealers have 
been appointed in 27 other Ontario 
cities and towns, with one dealer 
in each locality. 

Kaiser and Frazer 1947 models 
were on show at Toronto for the 
first time Nov. 5. 

. * . 


Wade & Dunton Named 


Maine Supercargo Distributor 

Wade & Dunton, Inc., 686 Main 
St., Lewiston, Me., has been ap- 
pointed distributor of Supercargo 





Truck Trailers for the state of 
Maine, according to Francis H. 
Fenn, president of the American 
Bantam Car Co., Butler, Pa., mak- 
ers of Supercargo. 

Wade & Dunton is well known 
to fleet owners and trailer oper- 
ators in Maine, and has facilities 
for servicing all makes of trailers. 

+ * 


Lewis Completing Plans 


To Repair Fire Damage 

Lewis Chevrolet Co., Osceola, Ia., 
is rapidly completing plans for re- 
building its structure which was 
recently hit by fire. 

Until work is completed on the 
new unit, limited operations are 
being carried on in a small part 
of the building which did not burn. 


Street Repair Completed, 


Hippodrome Reopens 
Hippodrome Motors (Ford) 1212 
Broad St., Nashville, Tenn., has re- 
opened following curtailment of ac- 
tivities due to street repairs. 
. * - 


30-Year Span as Dealer 


Completed by Ehrman 
G. B. Ehrman has completed 30 








SAM JONES AND H. T. YONCE (Nash) recently opened this new building on Main 
St., Columbia, S. C. Its 18,766 square feet is 80 percent devoted to parts and service. 
On opening night, spot radio announcements drew approximately 8,000 people to the 
showrooms within a period of four hours. They consumed 2,500 sandwiches, assorted 
foods, vast quantities of soft drinks and were entertained by a 15-plece band. 





years with the automobile industry 
in Cleveland. He opened his first 
dealership 30 years ago. He has a 
Packard dealership at 3161 W. 25th 
St. and is planning to remodel his 
entire establishment. 

* * 7 


Quinn Named Manager 
Of Austin Motor Truck 


Frank D. Quinn has been named 
general manager of the new $109,- 
000 truck service and maintenance 
plant of Austin Motor Truck Co. 
(GMC Truck) at 300 S. Lamar St., 
Austin, Tex. Frank M. Covert jr. 
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Contracts, orders, inquiries, 
checks—a torrent of mail pours over the 
desk of the typical executive. Whether the 
mail is brought by plane, automobile or 
truck, gasoline power has played c partin 
giving you swift, reliable mail service. 


The mails go through on gasoline 


gains in engine performance. To this end it continues its coopera- 


RUCKS, automobiles, planes supply swift mail service to cities, 

farms, and 54,000 rail-less communities. Since this system 
leans so heavily on gasoline transportation, it follows that any 
improvement in fuels or engines benefits everyone who uses the 
mails—which means just about everyone. 


During the past twenty years re‘iners have been utilizing 
Ethyl brand of antiknock compound to help develop higher 
octane fuels that would give more power yet cost no more. The 
automobile industry, in turn, has constructed superior engines 
capable of making the most of improved gasoline. 

In the past two decades, engine power has more than doubled 
—while mileage per gallon is about one-fourth more for similar 


sized automobiles. 


The Ethyl Corporation, although today experiencing a short- 
age of the basic material used in antiknock fluid, looks ahead to 
even better gasoline in the future which will allow still greater 


tive research efforts with both the oil and automotive industries 
—helping to provide better motor transportation at lower cost 
for everybody. The Ethyl Corporation, Chrysler Building, New 


York 17, N. Y. 
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More power from every gallon 


of gasoline through 


ETHYL 





Research - Service - Products 
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is president; Dan Covert, vice- 
president, and George Covert, sales 
manager. 

Covering two acres, the station 
features all-night gasoline service 
and affords ample parking space 
for visiting trucks. A _ recreation 
room and shower facilities for 
drivers are available with a nearby 
cottage equipped for rest. Adjacent 
to the property is an all-night 


restaurant. 
* + 


History 
Maine Landmark Sold 


To New Dealer 


Sale of the F. E. McLeary Co. 
building, Farmington, Me., was an- 
nounced by Mrs. Frank E. Mc- 
Leary, widow of the founder. Buy- 
ers were Merle, George and Leroy 
Yeaton and Stanley Atwell, who 
have organized under the name of 
Farmington Motor Sales (Stude- 
baker). 

McLeary was one of Maine’s 
early automotive pioneers. He be- 
gan his career in the late 90s as 
dealer for the Rambler. In 1905, 
he became a Ford dealer in Frank- 
lin county and sold that product 
until his death in 1929. Mrs. Mc- 
Leary then continued the business 
until 1942. 

+ 7. . 


Oregon Truck Sales Formed 


To Handle Autocar 


Oregon Truck Sales, Inc. has 
been formed at Portland, Ore., for 
distribution of Autocar heavy duty 
trucks. The new firm will handle 
sales and service in Oregon, Wash- 
ington, northern Idaho and western 
Montana, with headquarters at 1846 
N. Interstate Ave. 

Jd. Charles Peterson, president; E. 
S. Earls, vice-president; Charles F. 
Hull, secretary; Glenn Connelly, as- 
sistant treasurer and general man- 
ager in Washington. 

_- * 7 


Pae and Lawson Join Staff 
Of Nash Central Motors 


Nash Central Motors announced 
completion of its personnel organ- 
ization with the appointment of 
Jack Pae as sales manager and 
Homer Lawson, service manager. 

A new dealership established 
early this year, Nash Central has 
undergone extensive remodeling 
and is headed by James P. Haley, 
president, and William Schneider, 
secretary and treasurer. 

«+ + * 


Cochran Opens for K-F 


Cochran Motors, a new Kaiser- 
Frazer dealership, recently opened 
in Camilla, Ga. 

The firm is owned and operated 
by Robin S. Cochran and Rob Roy 
Cochran. It has a service station 
and repair shop. 

- . ” 


Berg Heads Campaign 


Edgar A, Berg, general manager 
Forx Motor Sales Co. (Ford-Lin- 
coln), Grand Forks, N. D., has been 
named chairman of a citizens’ com- 
mittee campaigning for adoption 
of the city manager form of gov- 
ernment. 

* * * 


Dissolves Partnership 


Suydam Bros. Motor Sales (Ford), 
Napoleon, O., has dissolved part- 
nership recently. The organization 
is continuing under the firm name 
of Bill Travis Motor Sales, William 
H. Travis, owner-manager. 

e © 7 


Pigman Adds 4,250 Feet 


A new service department, con- 
taining 4,250 square feet of floor 
space has been built by Pigman 
Aute Co. (Chrysler), Caruthers- 
ville, Mo. It also remodeled the 
showroom. 
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“We were unloading a car of melons for Dad’s 
produce market and one of the kids let go with a canta- 
loupe just when I wasn’t looking. When my head cleared 
I decided never to take my eye off the ‘ball’ again. 


“When Dad put me out on the road buying 
produce for his market I mighty soon learned that you 
had to get up earlier, work harder, and keep your eye 
clearer than the other fellow if you wanted to get the 
pick of the produce crop. 





“Tt’s funny how one thing leads to another if 
you aren’t afraid of extra work, and really keep your eye 
on the ball. When I took over the market we had eight 
cars and seven trucks handling our produce business. In 
six more years we had twenty-one cars and seventeen 
trucks, with our own garage and service set-up as big 
as the market itself. 


“The automobile men used to kid me about 
being in the ‘produce business.’ “You are really in the 
car and truck business,’ one Chrysler official said. I said, 
‘Well what can I do about it?’ The Chrysler man said, 
‘We'll let you know—when the right time comes.’ 


“The time came about two years later. I got a 
wire from the Chrysler people to come to Chicago, and I 
went. I was offered one of the best Chrysler dealer loca- 
tions in the city. I grabbed it, stayed over, and opened for 
business the next week. ‘What became of the produce 


Getung Leaned by a Melon 
— _ Liproved My Mind 











... Says Sohn 




































“TI was nineteen when my motto (keep the eye 
on the ball) paid its first big dividend. I was out with 
instructions to buy all the apples I could when I figured 
potato prices would never go any lower. So I switched to 
potatoes, contracted for two-hundred carloads, and 
‘phoned Dad the news. Dad nearly had a fit when I told 
him, but we did so well off those potatoes I won Dad’s 
confidence, and in a year or so he turned his whole 
business over to me. 





business?’ I finally turned it over to the men who helped 
me run it,—just as Dad turned it over to me. 


ee aod 

Now it’s ten years later. They 
tell me I’ve become one of the largest 
Chrysler dealers in this great city. Well, 
I’ve never checked all the figures 
exactly, but if what they say is 
true I'd rather answer by saying, 
“We never take our eye off the 
ball and we always try to keep a 
friendly public eye on us’.” 

a e . 

Another true story of indi- 
vidual initiative and enter- P 
prise from the records of ¢ 
Chrysler Division, Chrysler 
Corporation. 


PLYMOUTH « DODGE x DESOTO 
CHRYSLER « DODGE “Job-Rated” TRUCKS 
Products of Chrysler Corporation 
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The Whistling VENTALARM in Your Gas Tank: 


@ prevents blowbacks, overfilling 
@ saves time and money 
@ eliminates danger of flash fires 


Watch for new 1947 car, truck and bus models 
equipped with the efficient, economical VENTALARM! 











SCULLY SIGNAL CO., 88 FIRST ST., CAMBRIDGE 41, MASS. 
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Attention 


DODGE DEALERS 








“PROTECTOR” 
GRILL GUARD 


All-Steel Guard 
Built to fit all Dodge Trucks, 4% Ton to 3 Ton 
“Bolt-on” Installation (Bumper and Frame) 


“Extra Profit on Every Truck” 


Immediate Delivery to Dodge Dealers 


ORDER or WRITE TODAY! 
CENTRAL MOTOR COMPANY 


“31 YEARS DODGE DISTRIBUTORS” 
WACO, TEXAS 





Auto Personnel 





Ford Names Stella Miknis 


Its First Woman Buyer 

Stella B. Miknis, 27-year-old sec- 
retary, has become the first woman 
buyer in the history of Ford Motor 
Co. Appointment 
of Miss Miknis as 
a buyer of form 
printing and sta- 
tionery was an- 
nounced by A. J. 
Browning, vice- 
president and di- 


rector of  pur- 
chasing. 

A Ford em- 
ploye for more 





than three years, 
she has been 
serving as secre- 
tary to C. R. Allan, assistant pur- 
chasing agent and director of the 
maintenance, repair and operations 
division of the purchasing depart- 
ment. In addition to her secretarial 
duties, Miss Miknis has assisted 
in the purchase of all coal and 
ore by the company for more than 
a year. 


Stella B. Miknis 


* * ” 

GM’s Jerpe Elected Chief 
Of Suggestion Systems Assn. 

J. M. Jerpe, director of the Gen- 
eral Motors employes’ suggestion 
department, was elected last week 
at Chicago as president of the Na- 
tional Assn. of Suggestion Systems. 
The organization held its annual 
meeting here at the Drake hotel. 

Suggestion systems are an im- 
portant cog in furthering contacts 
and understanding between man- 
agement and employes, it was 
stressed by Frank R. Pierce, vice- 
president of General Motors, who 
addressed the convention. He added 
that capital provides the greatest 
benefit labor has had, with $6,000° 
per worker invested to give Amer- 
ican labor the tools with which to 
produce the highest standard of 
living in the world. 

* * * 


Lilley Named District Chief 





By Timken Roller Bearing 


H. B. Lilley, Timken development | 
engineer on alloy mechanical tub- 
ing, has been appointed district 
manager of the Timken Steel and | 
Tube division with headquarters in | 
Houston, Tex., according to officials | 
of Timken Roller Bearing Co., Can- | 
ton, O. His territory will include | 
Texas, Louisiana, Arkansas, Okla- | 
homa and Kansas. 

Lilley has been with Timken) 
since February, 1925. Until 1944, | 
when he joined the steel sales de- 
partment, he was in the inspection 
engineering department of the 
Steel and Tube division, where he 
became assistant chief inspection 
engineer. 

* + * 


Medal of Merit Awarded 
To MacDonald of PRA 


President Truman last week 
awarded the Medal of Merit to 
Commissioner Thomas H. MacDon- 
ald of the Public Roads Admin- 
istration in recognition of his out- 
standing services during the war. 
Maj. Gen. Philip B. Fleming, Fed- 
eral Works Administrator, made 
the presentation to Commissioner 
MacDonald for the president dur- 
ing ceremonies in Gen. Fleming’s 
office before a group of officials and 
friends. 

MacDonald, who has headed Pub- 
lic Roads since 1919, holds the 
Cross of the Legion of Honor from 
the French government, is a 
Knight of the First Class of the 
Order of St. Olav, an investiture 
made by the King of Norway, and 
he is a foreign member of the 
Masarykova Akademie Prace by 
appointment of the Czechoslovakian 


government. 
* + r 


Tuffts, Former ICC Analyst, 


Joins ATA Research Staff 


Warner Tufts, of Chicago, eco- 
nomics analyst for the Interstate 
Commerce Commission, has_ re- 
signed that post to join the staff 
of American Trucking Assns., Inc. 
He will devote most of his time 
to a study of vehicle design, high- 
way construction methods and uni- 
formity in motor vehicle regula- 
tion, according to John V. Law- 




















rence, managing director of ATA. 
Such a study already has been 





started by the newly-constituted 
committee on Motor Vehicle Size 
and Weight of the Highway Re- 
search board, a division of the Na- 
tional Research Council, National 
Academy of Sciences. The new 
committee is headed by H. S. Fair- 
bank, deputy commissioner of Pub- 
lic Roads Administration. 

Tufts, a veteran of World War I, 
has been identified with transpor- 
tation and traffic studies since 1925 
He was associated with the late 
Joseph B. Eastman when the lat- 
ter was Federal Coordinator of 
Transportation and helped prepare 
Eastman‘s 1940 report on “Public 
Aids to Transportation.” Prior to 
that, he was with the Port of New 
York Authority, National Assn. of 
Motor Bus Operators and 
Brookings Institution. 

* * + 
Gaertner Picked to Succeed 


Tomkinson at Goodrich 
Herman V. Gaertner, assistant 
treasurer of B. F. Goodrich Co., 
has been elected controller of the 
company following the retirement 
of T. B. Tomkinson, Dec. 31, 1946, 


‘| sistant treasurer in 1943, joins 


the 








it is announced by John L. “oll- 
yer, president. 

Gaertner, who was appointe: as- 
sistant controller in 1929 and as- 
B. 


F. Goodrich in 1916 as a clerk in 


the company’s accounting division 
following his graduation from the 
University of Wisconsin. 
* * * 
CIT Appoints Hautau 
As Treasurer 
Fred W. Hautau has been elected 


vice-president and treasurer of 
C. I. T. Financial Corp., it was an- 
nounced last 
week by Arthur 
O. Dietz, presi- 
dent. Hautau 
served as assis- 
tant to John I. 
Snyder, now re- 
tired, whom he 
succeeds. 

Hautau has 
been identified 
with corporate 
finance for many 
years, having 
been: associated 
with the investment and commer- 
cial paper brokerage firm of A. G. 
Becker and Co. for 18 years before 
joining the C. I. T. organization 
nine years ago. 


Fred W. Hautau 

















the year! 


and lubricants. 





JANUARY’S 
tHE TIME to Becin 


to cultivate a great automotive 
accessory market in 


YACHTING 





You've still time to begin at the beginning—in 
Yachting’s bigger and better-than-ever January 
Motor Boat Show Number—greatest issue of 


Yachting’s readers buy millions of dollars 
worth of automotive equipment and accessories 
for their boats, use millions of gallons of fuel 


Here is a great and growing market, going 
into the biggest year it has ever had. You can 
tap this responsive source of business through 
Yachting, leading publication in the boating 
field in circulation and advertising volume. 


Any issue of Yachting is a great issue— 
but you can begin at the beginning, in 
January. Closes December 5th. 





Yachting Publishing Corp. 
205 East 42nd Street, New York 17, N. Y. 
Tel. MUrray Hill 4-0640 
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So Improved 
Veedol 
gives you 
oil-selling facts! 





Veedol is 
100% PENNSYLVANIA QUALITY! 


As always, Veedol is refined from the 
world’s finest crude — from the Bradford 
district of Pennsylvania. A better buy? 
You bet!...Therefore, a better se//ing product! 


Now Veedol is 
IMPROVED, TOO! 





A new ingredient in Veedol assures 
oxidation resistance, checks formation 
of harmful corrosive acids. This 
means a cleaner, smoother running 
motor. Sure, it’s a better buy!.. . and, 
of course, a better selling product. 


















EEDOL “ci. 


Mokers of FLYING-A GASOLINE 
VEEDOL MOTOR OIL 
VEEDOL GEAR & CHASSIS LUBRICANTS 


TIDE WATER 
alee associate 
OIL COM 


New York 








AUTOMOTIVE NEWS, NOVEMBER 18, 1946 














Dealer Business Counsel 


By J. B. Van Tassel 








Eprror’s Note: Automotive News 
has engaged the services of J. B. 
Van Tassel to write a regular col- 
smn and answer 
questions regard- 
ing dealers’ fi- 
nancial and busi- 
ness problems, as 
taken from his 
many years of 
experience in 
working with and 
analyzing dealers’ 
finances and op- 
erations national- 
ly. Van Tassel 
has spent the 
past 18 years on 
this work, was bejure the war busi- 
ness management consultant for 
the Chicago Automotive Trade 
Assn., and just recently resigned 
his position as Dealer Business 
Analyst for the National Automo- 
bile Dealers Assn. in Washington. 

* * + 





4. B. Van Tassel 


HEN a dealer extends credit to 

a service customer, and the 
customer doesn’t pay his bill, the 
dealer not only loses the customer 
but he also loses the price the parts 
cost him, plus the wages paid the 
mechanic and the profit made on 
the job. 

For example, let us assume the 
uncollectable account shows that, 
where the total list price of the 











Any Questions? 


If you have questions on deal- 
er business management prob- 
lems, write Columnist Van Tas- 
sel in care of Automotive News 
and he'll be glad to answer 
them. 


job was $10, the cost of parts and 
labor, plus overhead expense, was 
$9 and book profit was $1. The $9 
is lost capital to the dealer and 
the $1 is lost book profit. Now, in 
order for the dealer to make up 
for this lost capital, he would 
have to sell nine $10 jobs at a 
profit of $1 each. Also, where cus- 
tomers owe a dealer money for 
service work performed, they 
generally go to some other shop 
to get their work done and pay 
the other dealer cash for. the 
work. 





Here is a case example of two 
dealers, who both wrote approxi- 
mately the same number of repair 
orders in the same period of time 
and covering the sales of parts and 
labor. Dealer “A” wrote 1,319 re- 
pair orders, and sold an average 
of $15.20 in customer labor sales 
per order. However, this dealer 
showed total past-due accounts re- 
ceivable representing 67.7 percent 
of his total accounts receivable. 
Dealer “B” wrote 1,399 repair or- 
ders (or about the same number 
as Dealer “A”) and sold an aver- 
age of $6.54 in customer labor sales 
per order, but Dealer “B” did not 
show any past due accounts re- 
ceivable on his balance sheet. 

It would appear from this com- 
parison that Dealer “A” did a swell 
sales job but at the expense of poor 
credit selling. This poor credit 
_ *selling is very expensive, not only 

in lost customers, lost capital, lost 














profits, but also in expensive fol- 
lowup costs and legal expense. 
a * * 


Other Departments 


Stimulated, Too 


Cat stimulates buying and 
greatly helps a dealer in the de- 
velopment of a steady clientele, 
which is so important to repeat 
service and parts volume and prof- 
its. Then, too, a steady flow of 
traffic in the service department 
helps greatly in furnishing a deal- 
er with excellent leads in new and 
used car prospects. Credit is a 
necessary part of present day mer- 
chandising, and where it is ex- 
tended wisely and accounts are col- 
lected promptly, the risk is not as 
great, and your chances for sacri- 
ficing capital and losing profits 
are held at a minimum. 

There are no shortcuts to a 
good sound system of credit and 
collection; only strict adherence 
to tried and proved procedures 


will assure a dealer of a mini- 
mum of losses and a minimum 
amount of frozen capital. The 
potential sales volume and prof- 
its in the average-sized dealer- 
ship in our business will not jus- 
tify the full time employment of 
an experienced credit manager. 
Consequently someone in the deal- 
er’s organization should be dele- 
gated full responsibility for pass- 
ing on all credit and held account- 
able and responsible for the prompt 
collection of all accounts. The ex- 
ception to this rule might be a case 
where a full time, experienced cred- 
it manager was employed and he 
would delegate one of his assist- 
ants to approve credit. 
+ * 


Factors to Consider 
In Okaying Credit 
H== are some factors to give 
consideration to when passing 
credit. Is prospect steadily em- 
ployed, and where (confirm), is he 
relatively stable with regard to 
home address, does he live in your 
collection area, is the car in his 
name, what is his paying record 
with the finance company? Never 





pass credit on any account that has 


not been thoroughly investigated 
and approved for credit; do not ex- 
tend credit to customers whose ac- 
counts are past due, and before 
passing credit always be sure the 
account is in good standing. Also 
be sure, when opening the account, 
to specify credit terms and limits 
and make it a part of your collec- 
tion procedure to be sure that cus- 
tomers pay on the date specified 
and never extend credit in excess 
of the amounts of the limits estab- 
lished. 

Every effort should be made to 
secure maximum protection at all 
times, such as liens on cars, prop- 
erty, etc., especially where there 
is any doubt as to a customer’s 
ability to pay his account. 

The best sales job in the world 
is a poor sales job until you have 
collected the money for the mer- 
chandise sold. No sale is ever made 
until you get the cash. People who 
owe a dealer money avoid the deal- 
er’s place of business and take their 
cash business elsewhere. When a 
dealer gives credit he is a swell 
fellow; when he tries to collect, he 
makes enemies. 

Credit is a risk at the best. 
































HERE’S THE largest tire ever manufac- 
tured—the 34-ply giant turned out by 
Goodyear Tire & Rubber for the U. 8, 
Army Air Corps six-engine super-bomber, 
the XB-36, which Consolidated-Vultee Air- 
craft built and tested recently at Fort 
Worth, Tex. The XB-36 tire has an over- 
all diameter of 110 inches and measures 
44 Inches across the beads and 36 inches 
from one sidewall to the other. Each 
Goodyear unit, comprising tire, tube, wheel 
and brakes, weighs 4,000 pounds. 








Next article: Expense Control. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 








ahead 


You’ve got to get ahead to 
“be somebody”. Every one of 
the 800,000 Elks is an impor- 
tant “somebody” in the com- 
munity in which he lives. You 
should get to know him. 
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GOVERNMENT 


OWNED 
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On Wall Street . look as a result of the elections. 
—_ There is general agreement that 

American business will have a bet- 
No Sudden Boom Seen ice: ert secre 
from this point forward. Some bro- 

kers and investors point out, how- 

ever, that labor still has tremen- 

ru at fe econtro dous power and assert that the Re- 
publicans will proceed with cau- 


tion in changing laws that permit 











By Dana Stuart p abuses of labor. 
Staff Correspondent Stock Price Averages Industry’s pricing policies fol- 
NEW YORK.—The President’s Latest Preeed’s Year | lowing the removal of controls are 


decontrol action following the Re- Week Week Ase | being watched carefully in finan- 
ravtceed’ ih Anancial quereers’im| {2 Seater ee ee SS | Senate Necro ge 
5 , ... 60. " . oun re against industry’s de- 
New York as a long step toward| 25 automotives .... 41.70 40.75 46.50 sire, wheee gensthle, to aoe prices 
Gio setarn ot Sa pect ia | Gay maim cveme poems af preo- | Orv in Oe beve Chet ineresees 
attitude that the election results perity could be expected. rofit margins 
and the removal of many restraints The question of demands by la- 7 ases 
on business would not bring pros- bor cor ignore wee ond pe ae ee awe ape MONARCH MOTOR CO. (Buick), Meridian St. at Eleventh, Indianapolis, recently 
strikes continued to bother both immediately after the ng 0 completed an addition of 20,000 square feet to service facilities, giving it 80,000 square 
































perity overnight. bulls and bears alike. If labor peace | controls were generally recog- | feet for service. ‘(Improvements have enabled us to show a 40 percent increase in cus- 
> Those who still held to the view|were assured, Wall Street at this} nized for what they were—cor- —_ parts — — o! = i+. yo age Sa ry sate ~~ oe, oe 
y P : ¥ a in /. ° sident. ‘‘As ~ i, ome 
4 that industry would not get into|stage probably would be willing to| rections of inequities that had | vom’ this year was $194,450. Our customer labor sales during this period were $178,- 
r, full stride until well into next year,|concede the real prosperity was fat ons gr as a result gin 000,"" he sald. William R. Krafft is shown driving a new 1946 Roadmaster Bulek Con- 
ir- : . : re rsue a realistic pol- ve le up new ramp leading into the new space. V. B. Qua, Cincinnati, Buick zone 
remained cautious in their pur-|only a few months away and that a pu a A lag nom <> te aeiee, tenes te 4 Hugh Fatout, 
“* chases of common stocks. the present shortages of materials| icy toward industry. pom gp eB cestemnpeln, aoe chews on Ge tett and vighs seapectnealy. 
es and other difficulties could be ig-| All in all, there was a general 
Others, however, said securi- 
es nored. feeling in financial quarters that h 
- ties could be bought now at least But the possibility that labor will|the public would do some effective | ¥ ether labor will give the law of Packard Earns 
with real assurance that indus- | make new and sweeping wage de-| policing of prices by refusing to|SUPPly and demand a chance to 
“4 try would be permitted freedom |mands remains a damper on the|pay unreasonable quotations. work before presenting new de- $1 387 316 Net 
" of action. With such freedom, |enthusiasm on the long-term out- The question remained, however, ! mands for wage increases. 9 2 
e 
In Nine Months 





DETROIT.—Transfer of funds 
from a wartime reserve, application 
of a tax carryback and profitable 
operations of car and parts dis- 
tribution subsidiaries combined to 
show net earnings of $1,387,316 for 
Packard during the first nine 
months. 

This compares with net profits of 
$1,070,498 for the similar period 
of 1945. Both figures are computed 
; ‘ : after taxes. Sales and billings were 
: & $64,358,312 as against last year’s 
} . comparable total of $205,018,074. 
FOR LITTLE sng was $6,060,239,” stated Geo. 

L BUSINESS 2? tions was $6,060,235,” stated Geo. T. 

Christopher, Packard president. 

“This was due to lack of volume 
and labor inefficiency, as well as 





: You know that your Government is offering a wide range of choice plants for material shortages and work stop- 

i sale or lease—on attractive terms. pages both in vendors’ plants and 
: , ms own. 

What you may not know, is the exceptionally favorable position of so-called pap Ae OD of war contracts 


resulted in $1,769,910 fees paid the 


“small business” in acquiring these properties for its particular needs. 
company this year. This non-re- 


é % If you are not the dominant firm in your field—or are not affiliated with the curring credit cuts the loss to $4,- 
: Pas, leader—or do not employ more than 500 persons . . . you may be able to qualify 290,325. 
“Without the benefit of the tax 


as a “small busi ”* under the law governi i ilities. 

all business” under the law governing disposal of these facilities refund, cur eperation Sor aaa 
would be much less favorable. Dur- 
ing our heavy war production, we 





















Once you are so qualified, there is immediate possibility for you to obtain 


i? 

the plant you want under high priority—a priority given the Reconstruction paid excess profits taxes according 

Finance Corporation to purchase these plants for re-sale to small business. Our to law which did not give consid- 

: fiel E — . : ee : : eration to deferred costs of war 

is ield offices will advise you how to obtain this priority certification. production and expenses of the 

You will find that the Government’s surplus plant offerings are highly flexible, transition period. This same law 

for example: (1) Enti lants (both | d ll 2) Land db ‘di provided a partial return of these 

: ple: {ntire plants (both large and small)—(2) Land and buildings taxes to cover certain excessive 

| only—(3) Land and buildings together with such portions of the contained costs of rehabilitating our return 
equipment as may be desired—(4) Specific, separate buildings, where the facility to ponemities: Sieerer 

P ‘ . We , “These costs have been incurred, 

is economically and operationally divisible; and—(5) Lease of a portion of a as our gross loss shows, and it is 

single building under a multiple-tenancy arrangement. only by an estimated tax credit of 

. $3,668,000 that we can reduce the 


loss to $622,325.” 

Chrisopher explained that from 
a wartime reserve, funds totalling 
$600,176 were transferred to oper- 
ations to cover reconversion costs 
during the first nine months. He 
said this further reduced the net 
loss to $22,149, but added that net 
profit of $1,409,465 from subsidiary 
operations in the car and service 
selling field raised the consolidated 
return to the net profit total of 
$1,387,316. 

He reported that October was 
the first month since car produc- 
tion was resumed, that shipments 
approximated schedules. Units 
shipped totalled 6,728. 

“Increased shipments can be ex- 


WAR ASSETS ADMINISTRATION et cr bate 
OFFICE OF REAL PROPERTY DISPOSAL costs,” declared Christopher. 


Offices located at: ATLANTA + BIRMINGHAM + BOSTON + CHARLOTTE + CHICAGO + CINCINNATI 


If you are thinking of expanding your production, modernizing your facilities, 
adding a new process, relocating your business or 
starting a new enterprise—make your needs for plant 
and equipment known to the War Assets Adminis- 
tration officé nearest you—see list below. 





Write, phone or call for the PLANT-FINDER, 
a fully indexed, descriptive catalog of Government- 


owned plants. 








Nash Dividend 


CLEVELAND + DALLAS + DENVER + DETROIT + FORT DOUGLAS, UTAH + HELENA + HOUSTON Directors of Nash - Kelvinator 
JASKSONVILLE + KANSAS CITY, MO. + LITTLE ROCK + LOS ANGELES + LOUISVILLE » MINNEAPOLIS ie 
: . have voted a dividend of 
{ASHVILLE » NEW ORLEANS + NEW YORK + OMAHA + PHILADELPHIA + PORTLAND, ORE. + RICHMOND —- cara : hare on outstand- 
ST. LOUIS +» SAN ANTONIO + SAN FRANCISCO + SEATTLE + SPOKANE + TULSA sce Cents per share oO 
181-3 ing capital stock, payable Dec, 27 


to stock of record at the close of 
business on Dec. 5. 




















ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11, MICH. 
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Cc. B. Thomas, Chrysler Export 
president, says that his company’s 
advertising is approaching prewar 
volume and that copy is 100 per- 
cent selling in contrast to domestic 
auto ads. 

W. B. Chapoton, advertising man- 
ager, directs a staff of about 30 
working on overseas sales promo- 
tion for outlets in 100 countries. 


Television History? 
Understand that Nicholas Drey- 
stadt, Chevrolet general manager, 
and T. H. Keating, sales chief, who 
are in Washington, D. C., for a 
dealer meeting, will make a little 
television history today (Nov. 18). 


Kiplinger’s Magazine 
Kiplinger Magazine, a monthly 
for business readers, will make its 








—Auto Advertising— 


Export Advertising 
. . « Television Feat 
By Bob Finlay 





first appearance Jan. 1, it was an- 
nounced Thursday by the Kiplin- 
ger Washington agency, publisher 
of the Kiplinger Washington Let- 
ter. 

W. M. Kiplinger is editor. Others 
on the editorial staff include Aus- 
tin H. Kiplinger, executive editor; 
John Denson, managing editor; A. 
Ford Hinrichs, economic adviser, 
and Clarence G. Marshall, senior 
editor. 

Subtitled “The Changing Times,” 
the publication will deal with sub- 
jects of economic interest, treated 
in brief and non-technical style. 
The magazine will carry no ad- 
vertising and will derive its in- 
come from the subscription fee of 
$6 a year. 


Award 














One touch 


that every car buyer 
recognizes 











Better Farming Methods, Mount 


Morris, Ill., has been awarded first 
place in the national classification 
of the second National Farm Safe- 
ty Magazine contest, conducted by 
the National Safety Council, Chi- 
cago. 


Art Interest 


Prominent men in the field of 
fine arts, commercial art, photog- 
raphy and design already have 
notified the Art Directors Club of 
Detroit that they are entering il- 
lustrations in the first National 
Exhibition of Automobile Art, 
opening Jan. 3 at the Detroit In- 
stitute of Arts. 

Since announcement of the show 
late in September, General Chair- 
man Frank Quail has received re- 
quests for several hundred addi- 
tional entry blanks. The show will 
be national in scope. Early entries 
are from virtually every major city 
from New York to Los Angeles. 

Quail said the exhibits will in- 
clude such well known names as 
Peter Helck, creator of the famous 
Esquire series; Tom Underwood, 
New York advertising photog- 
rapher; John Osler, Detroit com- 
mercial artist, and Paul Parry, 
Hollywood specialist in scenic pho- 
tography. 

Automobile manufacturers in the 








DON ALLEN (Chevrolet) employes ‘‘campaigned’’ for the dealership with a parad: 


in d ‘‘More Pep- 





the day before the recent off-year 


More Power—More Mileage for Buffalo Motorists’’ and ‘‘Best Deal in Town.’’ The day 


after election, the firm’s ad read ‘‘Elected”’ 
to ‘‘continue to give all our customers the 
fair prices we have always offered.’’ 


over a photo of Allen, and carried a pledce 
same expert service, prompt attention ani 





Detroit area are showing a keen 
interest in the show and it is likely 
that the Art Directors Club will 
stage a preview for members of 
the motSr car industry. 


Tax Stations 


The model Gas Tax Station of 
the American Petroleum Institute 
has made a hit, and now all oil 
companies are invited to partici- 
pate in distribution of it. 

It points up the fact that gas 
stations are tax-collecting stations. 










PUSH-BUTTON STARTING IS USED ON 


MANY OF THE FINEST CARS IN AMERICA 






the most 


installation of 


compact, 


sive this type on 


There is good reason why every “high priced” car manu- 
facturer—and an increasing number in the low and 
medium priced field—have turned to push-button starting. 


Discriminating car buyers appreciate the convenience and 
safety of a handy starter button within easy sight and reach 
—eliminating the necessity of groping for hard-to-reach 
pedals. On hills, railroad grades or ramps where starting 
is vital and often difficult, push-button starting leaves both 


Push-button starting, with the Bendix Drive, is 
trouble-free and inexpen- 


the market. 


feet free to operate the clutch, 


brake or accelerator. 


And alert manufacturers appreciate that with the Bendix* 
Drive, push-button starting can be used at a considerable 
saving in cost due to the elimination of a great many pieces 


of linkage. 


Thus Bendix Drive offers a “quality” feature at 


produc- 


tion” costs. Let us show you how easy and inexpensive 
it is to add this outstanding sales feature to your car. 


*REG. U.S. PAT. OFF 





“Bendix Drive 


ELMIRA 


ECLIPSE MACHINE DIVISION 
of Bendix Aviation Corporation 


. NEW YORK 


AVIATION CORPORATION 





Distribution was carried out suc- 
cessfully first by the Maryland 
Petroleum Industries committee in 
Baltimore. 


AAAA Meeting 


Annual Eastern meeting of the 
American Assn. of Advertising 
Agencies will be held Nov. 18 at 
the Waldorf-Astoria, New York, 
under sponsorship of the New York 
Council. 

Twenty-eight chairmen and dis- 
cussion leaders will participate in 
seven two-hour group sessions dur- 
ing the morning and afternoon, 
with the panels covering copy, 
media, mechanical production, art 
and layout, radio production, re- 
search and management. A dinner 
meeting will hear Henry R. Luce, 
head of Time, Inc., speak on 
“United States Foreign Policy.” 

Chairman of the meeting is Rob- 
ert M. Ganger, vice-president and 
director of Geyer, Cornell & Newell, 
Inc., and chairman of the New 
York Council. 


Sign of the Nash 

Nash Motors has prepared a new 
national road sign program which 
soon will be available to its deal- 
ers. N. F. Lawler, Nash advertising 
director, said that the new all-steel 
road signs measure 3% by 7 feet 
and have an overall height of 11 
feet when erected. Contracts for 
the signs will be drawn between 
the dealer and supplier on a month- 
ly rental basis, he said. 


Names 


Jack Reeser is now J. Walter 
Thompson’s national coordinator of 
Ford dealer advertising activities. 


John H. Glass has been appointed 
local advertising manager of the 
News, New York, it was announced 
last week by Thomas J. Cochrane, 
advertising manager. 


Edward Henning, advertising lay- 
out man, has rejoined New Center 
Studios, it was announced last 
week by Roy Washburn, sales di- 
rector. Henning, who had previous- 
ly been with New Center Studios, 
was more recently with the Al- 
lured-Darr Studios. 


Appointment of two assistant ad- 
vertising managers of the General 
Petroleum Corp. is announced by 
Clarence S. Beesemyer, vice-presi- 
dent in charge of marketing. They 
are James H. Quick and Frederick 
Ingalls. 


Stephen P. Glennon, advertising 
director of Popular Science Month- 
ly, was elected last week to the 
board of directors of Popular 
Science Publishing Co. Glennon 
came to Popular Science in 1937 
after 20 years in production and 
advertising posts with the New 
York World-Telegram and its pre- 
decessor, the New York World. 





Longer Life 
Goodyear Liquid Boosts 
Tractor Tire Span 


AKRON.—Increased life for farm 
tractor tires which remain inactive 
during off-season months is af- 
forded through use of liquid solu- 
tion in place of air, R. W. Sohl, 
manager of tractor tire design for 
Goodyear, announced last week. 

Prime advantage, during winter 
months, of using Solution 100—tires 
filled 100 percent with calcium 
chloride solution—is that it will not 
freeze at low temperatures, Sohl 
said. 

Further, Sohl pointed out, inac- 
tive tires on heavy equipment may 
lose air pressure to a point where 
considerable damage could result 
from the rim pressing against the 
flattened tire casing. 
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Other Makers Hold... 





GM, Crosley 


» Willys 


IHC Adjust Prices 


(Continued from Page 1) 


showed that the price policy was 
under study and that indications 
were that there would be no gen- 
eral increase in prices immediate- 
ly. Adjustment of prices on some 
items was likely, however. 

Parts makers said they would 
move with caution in consider- 
ing price increases; that they 
don’t want to increase them but 
that new wage demands might 
force their hands. 

Tire companies contemplated no 
immediate price increases. 

Here are the company-by-com- 
pany statements from the vehicle 
makers: 

CROSLEY MOTORS — “Since 
Oct. 16 we have had applications 
with OPA to increase list price of 
Crosley tudor sedan from $749 to 
$849 f.o.b., Marion, Ind. Effective 
Nov. 11, this new price will go 
into effect. This is necessary be- 
cause of increased costs since orig- 
inal pricing. 

“We are hopeful that hence- 
forth we shall be able to make 
price reductions as our produc- 
tion increases and as other cars 
and other merchandise prices 
come down. 

“We feel that with a free oppor- 
tunity to manufacture cars, our 
production can be expected to go 
up more rapidly and costs can be 
reduced more rapidly.” 

* * + 


FORD—“We do not contemplate 
any increase in the prices of Ford 
Motor Co. cars and trucks. 

“A number of our suppliers al- 
ready have telephoned us or have 
been in to see us, and have stated 
that they are in complete accord 
with this policy. They also assured 
us that they will maintain their 
present level of prices to us until 
and unless substantial future cost 





increases make such a position im- 
possible . . 

“We realize that many serious 
inequalities existed in former 
OPA prices on repair parts and | 
that some of our suppliers, as 
well as ourselves, were forced | 
by OPA ceilings to sell at a con- 
siderable loss, involving unneces- | 
sary hardship. It is our intention 
to adjust, where necessary, the 
prices of certain repair parts in 
order to correct this situation. 

“Most of you are aware of the | 
huge losses that will be incurred | 
by Ford in this year’s operations. | 
There is plenty of justification for 
our raising prices at this time in 
order to give the company a fair 
and reasonable profit on its sales. 
However, we feel that it is vitally 
necessary, during this critical pe- 
riod of adjustment, that all indus- 
try cooperate to avoid precipitous 
or unjustified increases in prices. 

“It is expected that there will | 
be a marked increase in the price | 
of some commodities during the | 
next few weeks. But to the extent | 
that American industry can hold | 
the line without passing on tem- 
porary increases in costs, we be- 
lieve that the free working of our 
competitive system soon will bring 
about stabilization at a reasonable 
level.” 





* + * 


GENERAL MOTORS—“Effective 
at once, factory list prices of all 
passenger car models produced and 
sold in the United States are in- 
creased $100. 

“In making the announcement, 
C. E. Wilson, president, pointed 
out that an application for a $100 
increase in car prices had been 
under consideration by OPA for 
more than two months. He said 
that the adjustments now being 
made place prices of General Mo- 
tors cars in a more reasonable re- 
lation to greatly increased costs 
of production. 

“Even with these increases, 
General Motors prices will still 
be relatively low compared with 
competition, and relatively low 
compared with prices now being 
charged for many other goods 
and services. 

“Wilson further stated that 
prices of all Chevrolet trucks would 
also be increased $100, and that 
corresponding models produced by 





the GMC Truck & Coach division | 


would be increased in like amount. 
Prices of larger trucks and 
coaches have previously been ad- 
justed, and there will be no gen- 
eral change in these prices at this 
time. 

“Adjustments in the prices of 
certain household appliances will 
be announced later by the Frigid- 
aire and Delco Appliance Divisions. 

“OPA recently authorized price 
increases up to 15 percent on auto- 
motive parts, and no general ad- 
justment of such parts prices will 
be made at this time. 

“No general increase in the 
prices of Diesel electric locomo- 
tives or of other Diesel engines or 
Diesel power units is contemplated. 

“Wilson said the following three 
factors make the announced price 
increases necessary: 

“1. In spite of the fact that the 
dollar volume of business done by 





| 





General Motors in the third quar- 
ter of this year was about the same 
}as the previous peacetime quarter- 
ily peak, achieved in 1941, General 
| Motors operations, particularly as 
| they were affected by the prices of 
cars, trucks and household appli- 
|ances, were not on a satisfactory 


| basis. 


“2. Prices of General Motors 
cars and trucks as set by OPA 
discriminated against General 
Motors. The OPA pricing for- 
mula and its administration in 
the industry allowed competitors 
of General Motors substantially 
greater price increases than were 
allowed General Motors. 

“3. In addition to other factors, 
the OPA assumed in fixing car 
prices that volume of production 
in units would be at least equal 
to that achieved in 1941. Because 
of shortages of basic raw mate- 
rials, it will be impossible for Gen- 
eral Motors to attain any such rate 
of production at least during the 
next six months. 

“This announcement of new fac- 
tory list prices is made immedi- 
ately in order that the free flow 
of automobiles to customers may 
not be interrupted due to uncer- 
tainty on the part of dealers and 


the public concerning delivered 


prices.” 


+ * * 


HUDSON.—Is studying the sit- 
uation in view of decontrol, but 
has not yet reached a decision. 

* * * 

KAISER-FRAZER and GRA- 
HAM - PAIGE —“We_ contemplate 
no price increases on cars unless 
basic costs rise. Our policy is to 
lower prices as soon as possible 
rather than increase them.” 

* * * 

NASH—“Future prices of Nash 
cars will depend as always upon 
our labor and material costs and 
our volume of production. Our 
ability to obtain volume produc- 
tion is partly dependent on free 
flow of materials and parts. Our 
main interest is to keep prices as 
low as possible.” 

* 


* * 


PACKARD—‘With_ restrictions 
removed and production again de- 
pending on our own ability to ac- 
quire materials, our confidence in 
the future is sufficient to justify 
our consideration of present prices 
remaining in effect. 


“If volume production can be 





——— the auto industey 





will again apply the principles 
that caused = growth.” 


STUDEBAKER — “We are anx- 
ious to keep our selling prices as 
low as possible. However, the sell- 
ing price of Studebaker cars and 
trucks is governed largely by 
manufacturing costs and volume 
of production. As of today, we 
can’t tell what effect suspension 
of government controls will have 
either on manufacturing costs— 
material and labor—or on our abil- 
ity to attain a substantially larger 
volume of production.” 

* + 


WILLYS— Announced an_ in- 
crease of $48 on the jeep station 
wagon and $56 on the Universal 
Jeep. 

“Willys- Overland does not be- 
lieve in high prices. We regret hav- 
ing to raise our prices now, but 
we cannot continue to operate at 
a loss and stay in business. Dur- 
ing October we produced 7,774 
Jeeps and 1,507 Jeep station wa- 
gons—the largest monthly peace- 
time production for Willys-Over- 
land in Toledo since 1931. Yet dur- 
ing this same month of October 
we operated at a loss because our 
sales prices were out of line with 
increased costs. For example, in 
the last five months costs ‘. Jeep 





(See PRICES, Page 26, Col 
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Chreme 
SHOWROOM FURNITURE 


Beautiful « Sturdy e« Comfortable 

CHAIRS e SETTEES « TABLES 
STOOLS « SMOKING STANDS 
LAMPS « CLOTHES TREES 


@ Durable Leatherette in Many Colors 
@ Highest Grade Chrome Plating 


Illustrated Literature on Request 


+ 


KAY-DAVIS COMPANY 
886-890 Gerard Ave. 
NEW YORK 52, N. Y. 





No 801 CHAIR 
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SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 
AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 
Woven Fibre Artificial Leather 
Sport Topping Colored Sailcloth 











AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


STREET 


NEW YORK 13, N. Y. 





















RE tt age 


“PLEXI-PARTITION” 


Station wagon owners! Why freeze this winter? “Plexi-Partition” retains 
the heat within the driver’s compartment. Whenever heat is desired for 
entire interior, just swing back and fasten to top. IMMEDIATE DE- 
LIVERY. Write for literature. 

Plastics Division 


WRIGHT - AUSTIN CO. 
332 WEST WOODBRIDGE DETROIT 26, MICHIGAN 














PARADE The Sunday Picture Magazine ... 3,700,000... 21 key markets 





Parts 


(Continued from Page 2) 
President’s decontrol directive on 
Nov. 9. 

C. C. Carlton, chairman of OPA’s 
Automotive Parts Manufacturers’ 
Advisory committee and vice-presi- 
dent of Motor Wheel Corp., Lans- 
ing, Mich., agreed that the future 
trend of parts prices largely hinges 
on steel. 

The majority of replacement 
parts makers were satisfied by 
the 15.5 percent price boosts al- 
lowed by OPA during the summer, 
he said. Unless the cost of steel is 
substantially elevated, he added, 
these firms will probably hold to 
present prices. 

Carlton pointed out, however, 
that a “large number” of the 
800-odd parts manufacturers had 
sought increases exceeding 15.5 
percent. 

“Some price increases from these 
concerns to the levels originally de- 
manded may be forthcoming,” he 
said. 





Prices 


(Continued from Page 25) 
production alone have gone up $75 
per unit. 

“Our immediate hope is that 
through these slight price in- 
creases and increasing volume 
we can offset the extra costs. 
Prices are too high because costs 
are high. Costs are high because 
we are spending too much money 
for too little production. Let’s 
all take off our coats and sweat 
our way through this job of mak- 
ing more so that we can all have 
more.” 

* + * 
CHRYSLER —Made no sstate- 
ment. 
. + * 
AU TOCA R—“Contemplate no 
price changes for the present.” 
* * * 


DIAMOND T—“We do not plan 
increase in prices merely because 
of elimination of price control. 
Have received notices of price 
increases from several of our 
purveyors to become effective in 
near future. Obviously, if these 
increased costs materialize, they 
will have to be reflected in our 
prices.” 

* > * 

INTERNATIONAL HARVES- 
VESTER CO.—“Increases of 10 
percent Models K-1 to K5, $75 on 
K-6, $100 on K-7. No increase con- 
templated at present in K-8 to K-12 
nor in West Coast models. No 
change in price of repair parts. 

“Substantial increase in wages 
and material costs and increases 
in other items making up pro- 
duction cost make these price in- 
creases necessary. 

“We are determined to hold any 
price increase to absolute mini- 
mum. For this reason, increases 
do not fully reflect current higher 
wage and material costs, nor an- 
ticipated increases in these items.” 

* . * 








MACK—“Owing to strike which 
was settled only last week, Mack 
had not previously applied for OPA 
price increase. New prices will be 
established shortly.” 

* * ? 

FEDERAL—“We are going to 
try to hold to present prices, and 
I think we can unless there is an- 


s other round of wage increases.” 
| > * ” 


REO—“Reo does not contemplate 


‘any immediate change from pres- 
j;ent prices on vehicles and any 
|changes in future will depend on 


changes in costs of material and 
labor.” 
* . . 

WARD LAFRANCE—“Do not 
anticipate any increase over our 
price as of Nov. 1, 1946.” 

_ * * 


WHITE—“As far as we are con- 
cerned, when price increases are 
made they are always due to rise 
in labor and material costs. No 
increase is now planned unless 
costs go up.” 





Hammons Motor Building 


Nears Completion 


The new building for Hammons 
Motor Co. (Chrysler), El Reno, 


Okla., is nearing completion. Dur- 
ing the construction period the 
dealership is occupying temporary 
facilities. 


At N.Y. Times Luncheon... 








TURNER CATLEDGE, istant gi 


editor, New York Times, addressed the 


eleventh annual Detroit luncheon given by the Times at the Recess club. Shown here 


are Nicholas Dreystadt, general manager of Chevrolet; Gen. Julius Ochs Adler, vice- 
president and general manager of the Times, and K. T. Keller, president, Chrysler. 





HARRY J. KLINGLER, general manager, Pontiac, chats with W. G. Lewellen, vice- 
president in charge of sales, General Motors; A. vanDerZee, vice-president of sales, 
Chrysler, and Fred M. Zeder, vice-chairman, Chrysler. 





LEFT TO RIGHT: B. E. Hutchinson, vice-president and chairman of the finance 
committee, Chrysler; Malcolm Bingay, Detroit Free Press; C. L. McQuen, vice-president 
in charge of engineering, General Motors; Harold Hall, business manager of the Times. 





CHICAGO.—Among the problems 
facing the nation today the most 
significant is the “position of labor 
with its political, 
economic and so- 
cial implications,” 

Alfred P. Sloan 
jr., chairman of 
General Motors 
Corp., said last 
week in address- 
ing the American 
Petroleum Insti- 
tute convention 
at the Stevens 
Hotel. 

“Years ago 
business In some 
instances was becoming monopo- 
listic, both in form and policy, and 
something was done about it,” 
Sloan continued. “Today labor is 
becoming a monopoly and some- 
thing will be done about it. Mo- 
nopolies lead to dictatorships. La- 
bor today is exercising a dictatorial 
influence over other groups and 
even on government itself, and 
prejudicing the progress of the 
economy because of the political 
considerations involved. 

“There must be evolved a better 
balance, not only in the long 
term interests of labor itself but 
that of the community as a whole. 
And it must be done with full 
justice to all, including labor. 
The implications of continuing 
the present course are too serious 
to contemplate.” 

Propounding the question “when 
collective bargaining breaks down 
and a strike is threatened, sub- 
stantially prejudicing the public in- 
terest, what is to be done about it,” 
the speaker answered it thus: “1. 
Collective bargaining must be per- 
mitted to follow the full course 





A. P. Sloan Jr. 





without interference from any out- 
side influence and irrespective of 





Labor Monopoly Danger 
Brings Sloan Warning 


the economic consequences on the 
contending parties; 2. When the 
public interests are substantially 
involved, they must be protected by 
law limiting the scope of strikes or 
decentralizing the economic power 
of labor to the point where the 
public interests are not substan- 
tially affected. 


“The concept that wages, a ma- 
jor component in prices, could be 
substantially raised without af- 
fecting prices unless offset by in- 
creased efficiency, constitutes an 
amazing misinterpretation of 
economic law. 


“The fact can not be ignored 
that costs and hence selling 
prices in many lines of produc- 
tion have advanced to a point 
where they are moving out of reach 
of important sectors of their po- 
tential markets. Prices are further 
inflated by the inefficiency of op- 
erations under existing conditions.” 


Cc. G. Graham, vice-president of 
B. F. Goodrich Co., who shared 
speaking honors with Sloan, stated 
that large scale competition be- 
tween crude and man-made rubber 
can bring benefits through lower 
costs, broader markets and more 
jobs. 


Until the supply position is such 
that crude and American-made rub- 
bers can meet in outright competi- 
tion, it is impossible to get a true 
picture as to how strong the pref- 
erence for crude rubber will be in 
the fact of differential of four 
cents or more per pound above syn- 
thetic, Graham declared. 

As crude rubber becomes plenti- 
ful, he said, its selling price could 
be reduced to meet competition. 
He pointed out that before the war 
rubber from the Far East could 
be laid down at 10 cents a pound 
by reasonably efficient producers. 
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AAA Sees Usurption... 





SAN FRANCISCO. — Warning 
that state highway departments 
may be seriously weakened through 
usurpation of their functions by 
the federal government was 
sounded last week by William A. 
Stinchcomb, chairman of the legis- 
lative committee, at the 44th an- 
nual meeting of the American Au- 
tomobile Assn. here. 

Stinchcomb, in presenting the re- 
port of AAA’s highway and legisla- 
tive committee, pointed out that 30 
percent of the large postwar fed- 
eral aid appropriations were ear- 
marked for secondary and feeder 
roads. He pointed out that these lo- 
cal routes of local interest should 
not get any federal support in view 

of the fact that such action would 
result in the increase of federal 
control of road building functions 
with consequent weakening of state 
highway departments. 

Russell E. Singer, general man- 
ager of the association, stated 
that affiliated club member- 
ship among motorists is rapidly 
nearing the two million mark. 
This increased representation, he 
announced, will be used as influ- 
ence to gain additional facilities 


Tucker Charges 
Shakedown Plot 


For F actory 


WASHINGTON.—Preston Tuck- 
er, president of the Tucker (Tor- 
pedo) Corp., Chicago, charged last 
week that a New York attorney 
had intimated to him that he had 





affect retention of a contested sur- 
plus war plant for the corporation. 

In exchange, Tucker said, the un- 
named counselor demanded $400,000 
in Tucker stock, a five-year con- 
tract as corporation counsel at 
$36,000 per year and a 99-year ex- 
clusive New York dealership for 
the Tucker Torpedo car. 

Tucker has been trying to save 
a WAA lease which he holds on 
the government - owned Dodge- 
Chrysler plant in Chicago but 
which the National Housing Ad- 
ministration has ordered WAA to 
turn over to the Lustron Corp., 
Chicago, for production of prefab- 
ricated housing. 

Tucker said the attorney’s deal 
was offered Oct. 28 and that a few 
hours after he rejected it, NHA’s 
order came through. Tucker .made 
it clear, however, that he was mak- 
ing no charge against anyone in 
NHA. 








@ Among ALL 6 of Buffalo's 
downtown, Main Street de- 
partment stores, 58.8% of the 
1945 advertising lineage ap- 
peared in the Courier-Express. 


individual figures were: 

Store A * 56.3% 

8 50.0% 

55.6% 
76.8% - 


42.4% 
These stores know what makes 


customers buy. You can take 
their word for it...in Buffalo 


=mon 









U.S. Aid Held a Danger 
To Local Road Control 


for full and free use of motor 
vehicles and renewal of activities 
to free international travel of un- 
necessary red tape. 


Joseph H. Braun, chairman of 
the safety committee, urged na- 
tionwide adoption of strong safety- 
responsibility legislation, aimed at 
banishing reckless and financially- 
irresponsible motorists from the 
highways. The proposal would re- 
quire all motorists, except those 
adequately insured, who become in- 
volved in accidents to deposit with 
state authorities securities sufficient 
to cover damages for which they 
may be held liable. 


William G. Bryant, chairman of 


the national touring board, pre- 
dicted record-shattering travel in 
1947 and outlined club plans for 
meeting the needs of nearly two 
million motorists. 

Lou E. Holland, chairman of the 
association traffic safety commit- 
tee, told deelgates that adequacy 
of traffic safety programs must be 
reappraised to meet the tremendous 
increases in 1947 automotive travel. 
Holland reiterated that the AAA 
would intensify its efforts to cut 
the sources of traffic fatalities by 
every possible means. 





Binghamton Dealers 


Elect Gardner 

BINGHAMPTON, N. Y.—George 
D. Gardner, of Binghamton, has 
been elected president of the Bing- 
hamton Automobile Dealers Assn. 
for the second year. 

Other officers are: Harold V. 
Ludlow, vice-president; Russell 








Lewis, secretary, and Harry Miller, 
treasurer. 


NASH DEALERS RECENTLY attended a dealer conference held in Washington to 
discuss trends of thelr individual operations as compared with group and zone aver- 
ages. Subjects included plans for increased parts and service volume and various other 


h of imp 





manacer; 


days in metropolitan 


Owen G. Watson 
Paul P. Varano, Var-Wood 
Donn Barton, Barton Motor; E. C 
Warrenton Supply Co., Inc.; W. J. Kelley, b ment 
ae an thane Ton =) Ream, Washington Daily News; H 

ashington y Post; G. S. Campbell, Albemarle Motor Co.; B. A. S By - 
dria Nash, Inc., and A. W. Swart, Swart Motor Co. ee are 





. tant zone Tr; 
Nash, Inc.; E. C. Tutwiler, 






d business management. Similar meetings are being held every 60 
areas of all Nash zones. Left to right, seated: Joseph B. Schaann, 
Capitol Garage; Earl Baker, Williams & Baker, Inc.; L. P. Safford, Safford Chandler 
Motor Co.; E. W. Woods, Var-Wood Nash, Inc.; H. L. Walters, Washington zone 
t] Arnold Gose, district manager; 

City Tire and Battery Service; 
- Barton, Barton Motor; standing: Clay T. Brittle, 








Frazer) 


Hubb Opening 


Hubb City Motor Co. (Kaiser- 


has formally opened 


‘|new building in Pharr, Tex. The 
owners are J. C. Bullin and How- 
its |ard Clark. 








31.8% 








WO 
ty 
XRG 
OOS 
OOS) 
OO 
OO) 
OO 
xXx] 
Ox 
OO 
OO 
Od) 
OO 
ox] 
So 
OD 
é 


PERCENT OF ALL 





xXx 
S25 
"e 
‘e 
©) 
‘e 
eS 
5 
e' 
SS 
525 


2525 


?. 
QOYOOO 


¢, 


KS 
QOOQOOOOOOY 
Xx 555525262 
+ 
7% 
6% 
i" 
4% 
0% 


@ 
COO 
OO? 
OY 
SX 
OG 
606% 
X80 
ox) 
So 
?, 
?. 


none, 

> 
£06 
es 

4 
oS 
%e 
‘6: 
e 
2 


KY 
oe 6%, 
OX 
C5 


8 
0505 
?, 
oO 
<5 
© 
. 

OO 


REGULARLY 


12.1% 








, < SSO 
one areas’, 

0505ts 52525 

a5 KS 

5 SS 

rote S50525 

re x "ore. ORS 
5 ‘se C2 7 x 
RIKKKKKX on 








J3.0% 





A) 3% 














The Second 
Southwide 
Farm Magazine 


Progressive 
Farmer 


National 
Farm Magazine 
“ A” 


31.8% of the South’s farm families are reg- 
ular readers of The Progressive Farmer and 
72.8% of these regular readers name The 
Progressive Farmer their favorite magazine. 

The Progressive Farmer leads the next 
farm magazine by 47% in number of regular 
readers and by 99% in number of regular 
readers who name it their favorite magazine. 

This is proved by the results of a new, 
personal-interview survey of a representa- 
tive sample of the entire farm population of 
the 14 Southern states recently completed 


by Crossley, Inc. 


SOUTHERN FARM FAMILIES 
WHO READ MAGAZINE 
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31.5% 





PERCENT OF 
REGULAR READERS 
WHO NAME MAGAZINE 
AS FAVORITE 
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National 


Farm Magazine 


“B” 


National 








1.2% 


National 


Farm Magazine Farm Magazine 


The Progressive Farmer is FIRST in 
regular readership and FIRST in preference, 
among all publications read by the South’s 


Advertising Offices: 
MEMPHIS, 


DALLAS, 


d 1947 Circulat 








BIRMINGHAM. 
NEW YORK, 


RALEIGH 


CHICAGO 


Pacific Coast: Edward $. Townsend Co., San Francisco, Los Angeles 
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Bureaus Up in Air 


U. S. Officials Confused Over Future 
Of Import, CPA Restrictions 


(Continued from Page 1) 


went up 3% cents a pound to 17% 
and lead rose 2% cents a pound 
to 10%, meeting foreign prices on 
these metals. Steel scrap went up 
$2.50 a ton. 

The government has been buy- 
ing in foreign markets certain 
metals for both the Treasury stock- 
piles and the supplies for current 
use, but until directives stipulating 
the exact purchases to be made are 
issued the Metals Reserve Corp. is 
at a loss to know its exact status. 

Something definite may be 
made known by the White House 
on this matter at any moment. 

Some of the government’s stock- 
piles are dwindling fast. At the 
beginning of 1946, its copper stock 
totaled 560,000 tons, but on Sept. 1 
this had sunk to 184,000 tons, and 
today it may be as low as 50,000 
tons. 

In a talk with Edmund Getzin, 
of the metals division of CPA, 
Automotive News was told the short- 


Christian Heads 
Nash at Atlanta; 
Wilson Boosted 


DETROIT.—A. L. Christian has 
been appointed zone manager of 
Nash at Atlanta succeeding C. L. 
Alexander, it was 
announced last 
week by H. C. 
Doss, vice - presi- 
dent and general 
sales manager. 
Alexander re- 
signed to become 
a Nash dealer at 
Fort Lauderdale, 
Fla. 

It was also an- 
nounced that C. 
E. Wilson had 
been promoted 
from district manager at Atlanta 
to assistant zone manager. 

Christian, formerly assistant zone 
manager at Atlanta, entered the 
automobile business in 1931 as vice- 
president of Evans Operations Inc., 
dealers and distributors of cars 
and trucks. He joined Nash in 1944 
as district manager. 








A. L. Christian 





est supply by far is in the lead 
market, where the factories and 
homes of this country should have 
an annual supply of 1,125,000 tons, 
but instead of this they have had 
to get along with 750,000 tons. 

Tin also is in short supply and 
will continue so for some time be- 
cause conditions about the main 
mines in the Far East remain un- 
certain. Until this week the price 
of tin was held at 52 cents in the 
United States, but after the ceiling 
was removed it jumped to 70 cents, 
which it had been bringing on the 
London market. 

The American government has 
not had control of the zinc mar- 
ket, which has been an open one 
throughout the recent war. But 
it still maintains zine stockpiles 
of 215,000 tons of metal and 300,- 
000 tons of concentrate. 

Antimony (used in storage bat- 
teries) is very scarce, there exist- 
ing not more than 1,000 tons at the 
present time. 

Our government has stockpiles 
of 500,000 pounds of cadmium and 
587,000 pounds of bismuth which 
will be maintained for the Army 
and Navy although there never has 
been any limitation placed upon 
the supplies of these. 

That the government is not 
through with its decontrol drive 
was seen in the statement by 
CPA Chief John D. Small who 
declared that “less than 30” of 
the remaining 45 CPA regula- 
tions “will remain” and that some 
of those to be dropped may come 
the first of this week at the 
latest. 

There are s“veral regulations 
that must be kept, said Small 
among them beinz inventory con- 
trols to prevent hoarding of scarcc 
materials, export controls that re 
strict shipment of scarce goods out 
of the country, contro's over tin 
lead, rubber and possibly other 
basic things in short supply, as 
well as priorities on the purchase 
of scarce materials. 


These regulations, the CPA chief 


said, will remain indefinitely. 








There are profit-making opportunities in 
AN Want Ads. See inside back cover. 
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UBRICATING EQUIPME 


THE UNITED STATES 
AIR COMPRESSOR CO. 
CLEVELAND, OMIO 





BACK OF SERVICE IS.. 


MODERN U. S. EQUIPMENT 


ment was created, designed and 
engineered by men who have de- 
voted over a quarter of a century 
to the automotive equipment field. 
Send for free catalogs on complete line. 


There is a U. S, Air Compressor, 
lift and lube unit to fit the needs 
of every car dealer — from the 
largest to the smallest. This equip- 








Used-Cars Spotty... 





24 hours a statement by L. W. 
Thoms, Pontiac distributor and 
president of the Greater St. Louis 
Automotive Assn., Inc., that no in- 
creases were anticipated. Thoms’ 
statement said: “We anticipate no 
increases in prices, either of new 
or used cars. What we think will 
happen is this—factories will get 
| into production on a better basis 
and, with this bigger volume, prices 
| eventually should come down. 

“Naturally, as more new cars 
| come on the market, prices of used 
| cars are going to drop. In addition, 
automobile dealers are thinking in 
terms of permanent customers, for 
they know they must compete for 
the customer dollar with dealers 
of other scarce goods such as re- 
frigerators and washing machines.” 

Prior to the GM price increase, 
a survey revealed that most shops 
were going to maintain a policy 
of no boost in repair charges, bear- 
ing in mind that the customer of 
today will, if treated right when 
the cost of almost everything 
imaginable seems to be going up- 
wards, will be the customer of to- 
morrow. 

Many dealers, looking at the 
problem with long-range vision, 
felt the same way. Now they feel 
that any increase handed to them 
by the manufacturer cannot be 
absorbed and must be passed onto 
the consumer regardless of the 
consequences. 

* 





* * 


New Orleans 

NEW ORLEANS. — Everybody 
happy here over decontrol action. 
Check of several new car dealers 
veveals no price boost in repair 
charges. 

Used car dealers believe prices 
will go up before coming down. 
Public is of opinion merchandise 
‘vill come through due to end of 


controls, 


* * 





* 
Dallas 

DALLAS.—New car dealers pro- 
claimed there would be no change 
in price policy following decontrol, 
except as changes at the factory 


level might bring revisions. 


Some expressed belief that truck 
repair charges would move to par- 
ity with those on passenger cars. 

At used car lots, second-hand 
1946 models went begging at pre- 
decontrol above-ceiling peaks and 
some markdowns were imminent 
in face of buyers’ “shopping” ten- 
dencies, together with sharply in- 
creased supply of all types of cars. 

General run of best clean used 
cars are holding steady, but prices 
are off $100 to $250 on average 
light, good cars, with “rough” and 
heavies even lower. 

+ ” 


Los Angeles 


LOS ANGELES.—Some used car 
dealers, who during price control 
operated on a black market basis, 
are back at it again—this time 
doing business on top of the desk. 

New car dealers are sticking to 
prices established by OPA on used 
cars. Most of them, however, have 
few used cars to sell. As to new 
car prices, all new car dealers are 
following price schedules set up 
by the manufacturers as they have 
always done. 

It is expected that repair charges 
may be upped about 10 percent 
within a short time to take care 
of increased labor costs. 

+ ” + 


+ 


Denver 
DENVER.—Little change is ex- 
pected in the price situation as far 
as new and used cars are con- 





cerned here as a result of the de- 
control of OPA price ceilings. Serv- 


| ice charges are also expected to 


| vances 
| charges. In regard to used cars, 


remain the same. 

A. R. Hickerson, Thomas Hick- 
erson Motor Co. (Dodge-Plym- 
outh), president of the Denver Au- 
tomobile Dealers Assn., stated that 
his firm intends to make no ad- 
in car prices or service 


those below the 1937 model which 
are in need of considerable repair, 
will not command a high price 





Hold-the-Line Pledge | 


Given by Dealers | 


(Continued from Page 1) 





hereafter, he said. Otherwise used | 
cars will remain about the same | 
in price for some little time to} 
come. 

“We have reached the day we 
have been hoping for for a long 
time,” said Frank Lohmann, sec- 
retary of the Denver Used Car 
Dealers Assn. “It is my opinion | 
that the decontrol order will have 
a tendency of lowering used car 
prices instead of increasing them. 
The warranty phase of the OPA 
setup will be eliminated and deal- 
ers can afford to sell cars on an 
‘as is’ basis cheaper than when 
that part of the program was in 
effect. This was illustrated last 
July when OPA prices were not in 
effect. A number of our members 
reported that they had sold cars 
below ceilings on the ‘as is’ basis. 
It is the nature of American peo- 
ple to want more than they can 
get. So when OPA said they could 
get $1,000 for their car they, of 
course, wanted $1,200. Now they 
are more likely to be satisfied with 
an offer of $900.” 

+ 


* 


ck 


Baltimore 


BALTIMORE. — (UTPS) —Balti- 
more dealers were either neutral 
or happy over decontrol and they 
were either indefinite or not plan- 
ning any increase at all in repair 
charges. 

Daniel Brooks, Buick dealer and 
president of the Automobile Deal- 
ers Assn. of Maryland: 

“As far as Brooks-Price is con- 
cerned, there is no change in price. 
We were for decontrol and are 
very happy it passed. There is no 
change in repair charges. I have 
contacted a few of the dealers as 
well as several in the counties and 
we might say there is no change 
in price for repairs or used cars 


contemplated.” 
+ 


* * 


Seattle 


SEATTLE.—Every dealer inter- 
viewed was decidedly against any 
price increases. They have in mind 
possible public reaction in view of 
the prevalent general opinion that 
prices are high enough. While 
realizing that they have no con- 
trol over manufacturers’ prices, 
some voiced the belief that new 
car prices would be lower when 
and if mass production gets roll- 
ing, now that the brakes are off. 

On used car prices the dealers 
are in a mood to “hold tight” and 
to keep prices down to the old 
OPA levels. It is admitted that 
supply and demand will, however, 
be the major factor in this matter. 

In repair and service charges 
the sentiment is likewise to “hold 
tight.” This in spite of the fact 
that the general dealer’ time- 
charge of $3 per hour is now di- 
vided closer to 60 percent to the 
worker and 40 to the firm, than 
the reverse of some years ago. Un- 
ion mechanic to sheet metal wages 
are $1.50 to $1.70 per hour, with 
some other costs, such as paid 
holidays and paid vacations. 

F. L. Hawkins, president of Se- 
attle Automobile Dealers  Assn., 
said: “I am opposed to any in- 
crease in prices any place, unless 
forced by manufacturers. Cost of 
living is high enough at present 
and the people will not be in a 
mood to pay more.” 

In fact, Hawkins admitted he 
was mulling the idea of a 5 percent 
price reduction “across the board” 
on all service and repair jobs “even 
in the face of the higher labor 
costs now in effect.” 

oa * * 


San Francisco 


SAN FRANCISCO.—The San 
Francisco Motor Car Dealers Assn., 
at a meeting of the directors, went 
on record that the members of the 
association would hold the line on 
used car prices. According to Ed 
Lowery, president, dealers expect 
that after a brief period of ad- 
justment many used cars will be 
lower in price as a result of the 
lifting of OPA regulations. 

Dealers are already offering more 
in trade on some used cars than 
they were able to offer last week, 











Kentucky Dealers Make r 


Pledge to Public 

LOUISVILLE. — Members of 
the Kentucky Automobile Deal- 
ers Assn. met Thursday on a 
special call from Ben Long, 
president, to consider automo- 
bile pricing. Members were 
called on to maintain prices now 
in effect and follow the market 
line on future sales. The associ- 
ation issued a statement as fol- 
lows: 

“As a free economy, long an- 
ticipated and now here, gives 
new hope for increased output 
of new automobiles, dealers have 
another opportunity to serve 
their customers and their com- 
munities by adhering, as always, 
to price policies consistent with 
value given and service ren- 
dered.” 

The approximately 25 dealers 
present agreed that new cars 
will be sold in accordance with 
prices suggested by the factories 
and used car prices will be 
based on the value of the auto- 
mobile and the current market. 





so that the motorist who took good 
care of his car benefits. On the 
other hand, cars that have been 
abused or are in bad mechanical 
conditions are bringing lower 
trade-ins than was the case under 
the controlled price plan. 

While service and repair charges 
have not as yet been advanced, 
the feeling is that they will be 
upped because of higher labor and 


material costs. 
* 


* * 


Memphis 

MEMPHIS.—Automobile dealers, 
who handle both new and used 
cars—at least the big majority of 
them—are against price raises of 
any kind and say they plan to hold 
the line as near as possible regard- 
less of decontrol. 

They say that used car prices 
will not be jacked up, and that the 
general public will be given the 
same service as heretofore unless 
conditions undergo a big change. 

Some dealers—a very few who 
handle used cars, say they will ask 
more money for good clean cars, 
but the big majority will stick to 
prices similar to former OPA 
charges. 

Service charges will remain un- 
changed as long as possible, the 
dealers assert. 

* * 


Cedar Falls, Ia. 


CEDAR FALLS, Ia.—No changes 
in new car prices locally except 
where general order came like 
General Motors. 

Majority of dealers are selling 
used cars at OPA ceilings, while 
one is selling at 5 percent in- 
crease. Repair prices are the same 


as before decontrol. 


* * * 


Atlanta 


ATLANTA.—No well established 
trend in prices was evident here. 

The new car dealers were in line 
with national established prices, 
but most dealers agreed the prices 
of clean used cars had increased 
over their former ceilings, while 
the values of “roughs” had drop- 
ped. One leading used car firm, 
however, reported no increases of 
any type. 

Reactions to boosts in service 
and repair charges were mixed. 
Approximately half of those inter- 
viewed anticipated no immediate 
changes, but the other half was 
making plans for jumps ranging 
from 15 to 25 percent. One dealer 
also reported a sharp rise in the 
cost of accessories. 

* * * 


Lincoln, Neb. 


LINCOLN, Neb.—Dealers in Lin- 
coln and the South Platte area are 
resolved to reestablish prewar sales 
and service standards at the ear- 
liest possible date. 

“Price boosts depend on the man- 
ufacturers,” declared Floyd Ran- 
dolph, manager of the Lincoln Mo- 
tor Co. (Oldsmobile). “We will fol- 
low the factory schedules. New 
cars will be sold plus our ordinary 
reconditioning costs and the cus- 
tomary margin of profit. 

“Repair costs will not be 
creased,” he said, “and will 
based on labor schedules. 

” a . 


in- 
be 


Chicago 
CHICAGO. — It was generally 
(Continued on Page 29, Col. 1) 
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Used-Cars Spotty... 





ers that used car prices, 


headed downward, although no re- 
visions along that line have as yet 
been made by dealers. 

Dealers are also convinced that 
repair charges must be revised. 
They pointed to shortages still 
existing in materials and parts 
Higher costs of parts at the source, 
they felt, must bring minor ad- 
justments upward in service jobs. 
No owner resistance to this move 
is anticipated. 

Oo 


a 


Fargo 


pressed by the automobile dealer 
for decontrol will permit the car 
manufacturers to proceed with 
more normal production, and the 
law of demand and supply will act 
as a governor on future business. 
Used car dealers say their sales 
will be made on the merit of the 


by a heartless book of rules. The 


class shape to be sold with a rea- 
sonable guarantee to the customer 
will go a long way toward recap- 
turing the cars from the black 
market. a 


Philadelphia 


PHILADELPHIA. — Removal of 
price controls has thrown the 
Philadelphia automotive picture 
into an uproar, and an investiga- 
tion has been launched by the 
Philadelphia Trade Assn. upon the 
disclosure that a ring of used car 
dealers had moved into the new 
ear field with price inflations that 
will cost the public millions of dol- 
lars. 

While display room floors of 
many franchised dealers are bare, 
it was conservatively estimated 
that at least 1,000 cars just off 
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they described as too high, are} 
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FARGO, N. D.—Great hope is ex- | 


car involved and not on a price set | 


right to put a used car into first | 
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agreed by new and used car deal-;the factory assembly line are in 
which | the hands of used car dealers. 


While the confusion was blamed 
by some dealers on the efforts of 
new car owners to sell at inflated 
prices, it was disclosed that 100 
percent price markups had been 
imposed above levels set by man- 
ufacturers and charged by licensed 
new car dealers. 

New car dealers in the area are 
sticking as closely as possible to 
the old OPA ceilings. A survey 
among the new car dealers showed 
no increased or planned boost for 
repairs. 

* * * 


Detroit 


DETROIT.—Recognized as being 
the homesite of the most critical 
car buyers in the country, this city 


nevertheless has its share of fan-|the line on both new and used 
tastic auto price quotations on 1946 | car prices and also on service and 
models being sold by private own-' repair charges. 


ers as used cars, according to Paul 
Graves, head of the Detroit Auto 
Dealers Assn. 

Owners of new cars, anxious for 
quick profits at sale prices double 
the purchase amount, are advertis- 
ing their cars on the open market 
and curbstone selling along Used 
Car Row. A check of offers showed 
such items as a $1,500 model sell- 
ing for $2,500 and used cars, for- 
merly listed at OPA price as $1,315, 
now offered at $2,530. 

Used car dealers complain that 
individual used car sellers are now 
asking “prices we wouldn’t have 
the gall to ask customers our- 
selves.” 

Louis J. Cohen, executive head 
of the Michigan Used Car Dealers 
Assn., said in defense of his mem- 
bers, “Used car prices are up 20 
percent because that portion of the 
public having cars to sell has de- 
manded 20 percent more for them.” 
Cohen, however, expects prices to 
return to normal shortly. 

* aa * 


Buffalo 
BUFFALO. — Leading dealers 
here are agreed that the best policy 





for the trade to pursue is to hold 


Election Plan 
Averts Strike for 
Toledo Dealers 


TOLEDO. — A second strike of 
auto mechanics in 33 shops affili- 
ated with the Toledo Automotive 
Trades Assn. which again threat- 
ened to tie up all repair work and 
delivery of new cars to the Toledo 
area dealers was averted Friday 
when the rival union groups in- 
volved agreed to a citywide elec- 
tion to determine the bargaining 
agent for the mechanics. 


This was recommended by the 
Toledo Labor Management Citizens 
committee at a meeting Thursday 
at the Hillcrest hotel. 

The UAW-CIO and the Interna- 
tional Assn. of Machinists have 
been engaged in a jurisdictional 
dispute with each claiming mem- 
bership in the shops. Richard 
Gosser, regional director of the 
UAW and committee member of 
the LMC, reports the LMC recom- 
mendation is acceptable to the auto 
workers. 


Franz Berlacher, American Fed- 
eration of Labor member of the 








Assn. of Mechanics, also has agreed 
to go along, after discussing the 
matter with Frank Morgan, IAM 
international representative. 

The election will be held the 
week of Dec. 8 and is to be con- 
fined to mechanics, mechanics’ 
helpers and apprentice mechanics 
at the 33 shops controlled by the 
Toledo Automotive Trades Assn. 


The automotive trades associa- 
tion officials have agreed to furnish 
a list of such employes to both 
unions. No contract signed is to be 
effective for more than one year 
and neither the companies nor the 
winning union shall discriminate 
against any employe who has been 
a member of the other union. 








committee and the International 


AMA Still Undecided 


On ’47 Auto Show 
DETROIT.— The Automobile 
Manufacturers Assn. has de- 
ferred decision regarding the 
holding of a national automo- 
bile show next year, it was an- 
nounced last week by George 
Romney, general manager. 
Romney attributed the delay 
to the “general uncertainty in 
the industry regarding time of 
introduction of new models.” 
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Lhey set a mighty good table every day 
in REDBOOK, Leunsylrani 


And why shouldn’t they? They 
spend over $58,000,000 a year for 
food. And to snap up their appear- 
ance, they spend over $7,000,000 
in Pennsylvania drug stores. 

Here is a group of 96,000 families 
who buy 44 million gallons of gaso- 


line and 4 million quarts of oil and 


over $1,900,000 worth of tires. 
Any advertising medium which 
will deliver that kind of a market at 
$222 a page is a buy. That's the pro- 
rata page rate of Redbook—and it 
reaches every home in Redbook, 
Pennsylvania. It’s an important addi- 


tion to any advertising list. 


“nie REDBOOK,US.A! 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 230 Park Avenue, New York 17, New York. 


/ 





just to see the 
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R EDB 


People who see the Redbook 
National Show have 
$6,000,000,000 to spend 


You can't afford to miss this young crowd of 
free-spenders. They pay $4,000,000 a year 
12 copies of Redbook which 
should carry your advertising. They buy a 
billion dollars worth of food and 134 million 
dollars worth of drugs and cosmetics. 

And you can reach that responsive young 


OOK 






(after faxes) 


market, | 2 times 
in full black and 
white pages, 
for $44,100. 
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But Outlook Clears Somewhat... 













































































By Bernie Thomas 
Staff Writer 

DETROIT.—Almost free of the 
shackles of a New Deal philosophy 
of interference with business, U. S. 
car and truck makers last week 
turned out an estimated 88,553 
units—64,459 cars and 24,094 trucks, 
according to Automotive News tab- 
ulations. 

However, the effort was only a 
slight rise over revised totals of 
64,005 cars and 23,470 trucks in 
the previous week. 

With the general feeling that 
the shackles have been loosened 
but scars require time for heal- 
ing, most car and truck makers 
last week were of the opinion 
that the opportunity to produce 
in a free market will soon result 
in rapid increases in production. 
At General Motors, C. E. Wilson, 
president, announced last week 
that GM schedules have been in- 
creased to call for the assembly 
of 9,000 cars and trucks daily. 

Such an output, Wilson said, rep- 
resents 80 percent of GM’s capac- 
ity and a 5 percent increase over 
the corporation’s efforts in Octo- 
ber. 

General opinion also was that 
a free market will result in steel, 
lead and copper being in more 
normal supply within 60 to 90 
days. It was added that removal 
of price controls will permit the 
manufacture of a better grade of 
steel. Only the allocation system 
of CPA over short materials 
stood in the way of full output. 
At Packard, according to George 
T. Christopher, president, sched- 
ules will be increased the first of 
the year for an output of about 
9,000 cars a month. Packard sched- 
ules are now running at slightly 
more than 6,000 units a month. 
Combined U. S. and Canada car 
and truck output last week rose 
slightly to an estimated 92,870 
after the revised 91,317 of the week 
before. 

Passenger car output by GM in 
the U. S. last week soared over 
the 30,000 mark for the first time 
in the postwar period as GM 
turned out an estimated 30,185 cars, 
according to Automotive News fig- 
ures. Revised totals credit GM 
with the assembly of 29,674 cars 
in the previous week. 

So far this year the Chevrolet 
division has produced an esti- 
mated 519,998 cars and trucks as 
the half-millionth vehicle was 
accounted for last Tuesday. 

Now the third highest weekly 
passenger car producer, the Buick 
division of GM turned out an es- 
timated 5,580 cars last week. 
Although an increase is expected 
soon, Ford schedules continued 
curtailed by 10 percent last week 


Tires 


(Continued from Page 2) 
, The return of the nation’s struc. 
ture to the natural law of supply 
and demand will find the Firestone 
Tire & Rubber Co. continuing to 
adhere to its policy of giving max- 
imum value at the lowest possible 
- cost. Present price schedules will 
be maintained unless there are fur- 
_ ther substantial increased costs be- 
» yond the control of the company.” 
- Uz. 8S. Rubber—“We contemplate 
> mo immediate general increase in 
' prices of our products as result of 
» decontrol, and it is hoped we will 
» not be forced into such action by 
| wage demands or raw material 
- costs. Any price increases made 
' will be only on commodities which 
\ while under government control 
yielded unreasonably low profit or 
' none at all.” 
' Goodyear Tire & Rubber — “As 
"matters now stand, Goodyear Tire 
_ & Rubber Co. expects to maintain 
_the existing level of tire prices. 
though price controls have 
abolished, our objective is to 
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Week’s Outp 
Slightly to 88,993 


ut Rises 


as an estimated 13,158 cars and 
5,421 trucks were turned out, com- 
pared with a revised output of 13,- 
383 cars and 5,475 trucks the week 
before. 

At Ford in Canada, a three-day 
work schedule remained in effect. 

Chrysler passenger car assem- 
blies dropped again last week to 
an estimated 10,500 after a revised 
output of 10,854 in the previous 
week. 

At Chrysler, according to au- 
thoritative sources, output of 
Dodge trucks has been cut down 
recently to about 500 daily. An 
estimated 2,541 trucks were built 
last week after an actual total 
of 2,569 the week before. 

So far this year approximately 
105,317 Dodge trucks have rolled 
off the assembly line, not includ- 
ing 1,569 which were produced for 
military use in the first part of the 

year. 

Efforts at Willow Run last week 
resulted in the assembly of the 
5,000th Kaiser-Frazer car. An esti- 
mated total of 746 Kaisers and 
Frazers were built compared with 
815 the previous week. 

Packard last week produced an 
estimated 1,445 cars after assem- 
bling 1,443 the previous week. 

Production pace at Nash contin- 
ued about the same, as an esti- 
mated 2,794 cars were accounted 
for after a revised count of 2,731 
the week before. 

Uninterrupted schedules at Stu- 
debaker last week resulted in 
the assembly of an estimated 
2,372 cars and 1,124 trucks. In the 
previous week, when an election 
day disturbance over overtime 
pay disturbed schedules, 1,801 
cars and 1,031 trucks were ac- 
counted for. 

Operating with a more healthy 
truck schedule, Hudson last week 
turned out an estimated 2,591 cars 
and 123 trucks, compared with 2,696 
cars and only 74 trucks the week 
before. 

So far in November, U. S. mak- 
ers have accounted for the produc- 
tion of 193,945 cars and trucks and, 
despite pessimism earlier in the 
month, it is likely that the indus- 
try will end the month having ac- 
counted for about 360,000 cars and 
trucks. 

Because many makers plan shut- 
downs in the last weeks of the 
year to institute model changes, 
December output cannot be expect- 
ed to go much over 300,000 ve- 
hicles. 

Accordingly, U. S. makers 
should end the year having pro- 
duced about 2,200,000 passenger 
cars and slightly over 1,000,000 
trucks. 


Social Note: Although a good 
percentage of workers left for the 
Northern Michigan woods to hunt 
deer last week, plant officials re- 
ported that absenteeism was not 
materially affecting operations. 

* + * 


GM-Canada Prices Stay 


At Ceiling Levels 
MONTREAL.—Canadians will not 
be affected by the $100 increase in 
the price of General Motors cars 
and trucks, at least for the time 
being, due to the fact that all cars 
sold in this country come under 
the government’s price control sys- 
tem, an official of the GM Cana- 
dian division said last week. 
“The price increase in the United 
States will have no effect on the 
price of Canadian-built General 
Motors cars, because of the gov- 
ernment’s price ceiling,” the official 
said. “It is too soon to say whether 
there will be an increase in the 
price of cars imported from the U. 
S. for sale here.” 
E. C. Row, vice-president of 
Chrysler Corp. of Canada, said his 
company “remains right where it 
was in the matter of prices. We 
have a different situation here in 
Canada. The prices of our cars are 
controlled by the government and 
until ceilings are lifted we can 
make no increases.” 


To feel the pulse of the industry, con- 





Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8, PRODUCTION ONLY) 


Week Week Total Jan. 1 Jan. 1 
Ended Same Ended Nov. to to 
Nov. 16, Week Nov. 9, to Date, Nov. 15, Nov. 16, 
1946 1941+* 1946* 1946* 1941+* 1946* 
GENERAL MOTORS 30,185 35,631¢ 29,674 65,799 2,013,423+ 633,372 
DEE ve bes cekewes 5,580 4,353 5,615 12,217 340,543 122,119 
OMENO cecceseses 1,112 1,049 1,074 2,412 53,501 22,375 
Chevrolet ......... 14,374 21,991 14,080 31,348 1,145,611} 298,224 
Oldsmobile ........ 4,327 3,512 4,012 9,218 211,408 86,344 
(Re 4,792 4,226 4,893 10,604 262,360 104,310 
CHRYSLER ......... 10,500 19,854+ 10,854 23,468 1,014,198} 469,547 
SOD: Cvcsncsease 1,251 1,276 1,243 2,766 88,095 59,327 
EY 1 60 6K 6400 80 3,012 7,781 3,356 6,930 333,776+ 131,788 
Plymouth ......... 4,627 8,994 4,713 10,291 463,773+ 208,061 
CUED vcdcudecs 1,610 1,303 1,542 3,481 128,554 70,371 
WEE, wbdeeee deviies 13,158  19,398+ 13,383 29,332 909,121} 389,710 
po COCO 10,320 17,126¢ 10,451 22,950 798,254; 319,412 
errr 506 398 510 1,125 16,272 10,953 
/ eer ers 2,332 1,874 2,422 5,257 94,595 59,345 
CROSLEY ........... 267 N.A. 273 593 N.A. 3,148 
BRUMION occ te cccece 2,591 1,654+ 2,696 5,843 72,068+ 85,335 
KAISER & FRAZER 746 share 815 OS ee 5,460 
EEE si Sob bosnescws 2,794 1,721 2,731 6,151 70,900 84,701 
PACKARD .......... 1,445 1,617 1,443 3,181 66,798 35,250 
STUDEBAKER ...... 2,372 3,690+ 1,801 4,877 115,598 63,925 
. 4 se 401 Tee 335 787 26,7774 3,428 
MISCELLANEOUS 7,903t 355,2197 





Total cars, U. S. .. 64,459 
*Revised. Includes trucks. 


91,4687 64,005 141,694 4,644,102} 1,773,876 

tStation wagons. 

Note: 1941 figures include cars and trucks, U. S. and Canada. 
. = « 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 


N.A.—Not available. 














Week Week Total Jan. 1 
Ended Nov. to 
Nov. 16, Nov. 9, to Date Nov. 16, 
1946 1946* 1946* 1946* 
CHIBVROLET 3 ...cccsccccece 7,012 6,345 14,921 221,769 
MES errr ere ee 5,421 5,475 12,093 170,441 
EE eee rere 2,541 2,569 5,684 105,317 
INTERNATIONAL. ........ 2,971 2,636 5,607 96,487 
et ahs 546 406 ce'vsees 1,403 1,835 3,626 61,025 
STUDEBAKER ............. 1,124 1,081 2,374 35,783 
NT a0s.5 5 Fd S4NWs os 00 cw eas 1,708 1,670 3,738 28,552 
0 ES es 476 529 1,098 14,103 
SECU bees cect ss eas 3389 392 859 10,894 
ED EE 06.6% 600-0 60.0 6:0 291 286 643 6,977 
0 See er 139 187 305 5,189 
ES Sole as 5 5 36,60. 400 00 ¥.0-40'0 39 Closed 39 5,062 
See eee 123 74 205 3,234 
MISCELLANEOUS .......... 462 491 1,059 24,273 
Total Trucks, U. S. ...... 24,094 23,470 52,251 789,106 
Total Cars, Trucks, U. 8... 88,553 87,475 198,945 2,562,982 
Total Cars, Trucks, Canada 4,317 3,842 8,758 139,818 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 92,870 91,317 202,703 2,702,800 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brock- 
way, Four-Wheel Drive, Sterling, etc. 





CHICAGO. — If strikes in 1947 
follow this year’s pattern in serious- 
ness, the outlook is for a produc- 
tion of 4,000,000 cars and trucks, 
but if only minor labor trouble de- 
velops, output next year should hit 
5,000,000, or 1,000,000 more than un- 
der unfavorable labor conditions, 
George Romney, general manager 
of the Automobile Manufacturers’ 
Assn., told the annual business con- 
vention of the American Finance 
conference at the Palmer House 
last week. 

With production this year at less 
than half the 1941 rate and also less 
than half the expected postwar 
schedule, “the latest available re- 
ports show that the automobile in- 
dustry has had a net loss on every 
motor vehicle produced this year,” 
Romney said. 

Romney made a detailed pres- 
entation of shortages in materials 
and parts which, due to strikes and 
government regulations, have 
proved a curb on normal car pro- 
duction. 

Lee Moran, executive vice-presi- 
dent of the NADA, in his address 
said that although production of 
new cars has been on the increase 
during the second half of this year, 
there is no assurance that such im- 
provement can be sustained, espe- 
cially in view of the critical short- 
age in the industry’s metal supply. 
B. Cassat, executive board 
member, in a discussion of Regula- 
tion W, urged that the AFC “re- 
new its request for an immediate 
easing of terms and down payments 
on automobiles and to oppose any 
federal legislation looking toward 





sistent reading of Automotive News is a 
necessity. 





placing permanent power in the 
federal reserve board or any other 


Million Car Loss Seen in °47 
If Strikes Are Repeated 


agency to regulate installment sales 
credit.” He said, “we can all agree 
on the importance of getting rid of 
regulation W on the broad prin- 
ciples of an unregimented econ- 
omy.” He elaborated by stating 
that this regulation “supports the 
principle that the control of credit 
is essential to the socialized state 
and none of us cares anything 
about the socialized state.” 

In the appointment of AFC of- 
ficers for the coming term, Clar- 
ence L. Landen was named presi- 
dent; Maxwell C. King, chairman, 
executive committee; Harry F. Mc- 
Cool, J. B. Roulston, Thomas W. 
Rogers and J. W. R. Tennant, vice- 
presidents. 

New members elected to the ex- 
ecutive committee were F. W. Van 
Antwerp, Byron Coon and D. B. 
Cassat. 


Ethyl Laboratories Hold 


First “Open House’”’ 

DETROIT. — Executives and 
members of technical staffs of 
automotive, aircraft and petro- 
leum companies throughout the 
nation last week attended the 
first “open house” here at the 
Detroit Research Laboratories 
of the Ethyl Corp. 

The Ethyl laboratories, which 
are among the most modern in 
the world, were nearing com- 
pletion when the Japanese at- 
tacked Pearl Harbor. An earlier 
formal showing was impossible 
due to military security regula- 
tions and because effort could 
not be spared, first from war 
work and later from reconver- 





Griffin, Downey 
Promoted by 
Oldsmobile 


DETROIT.— Promotions affect- 
ing key personnel in the Oldsmo- 
bile organization were announced 
last week by S. E. Skinner, genera! 
manager. 

R. E. Griffin, formerly production 
manager, becomes executive assis- 
tant to the general manager. T. 
C. Downey, for the past 18 months 
assistant manufacturing manager, 
is named production manager. 

Griffin is a veteran of more than 
30 years with Oldsmobile. He 
started as a member of the serv- 





R. E. Griffin T. ©. Downey 


ice department in Lansing in 1916. 
Since 1919 he has successively held 
positions of assistant manager of 
claims and credits, assistant serv- 
ice manager, member of car dis- 
tribution and distribution manager 
for B.O.P. Sales Corp., Detroit. 

Downey is also a veteran of 30 
years with GM. He started as a 
warehouse manager for Hyatt 
Bearings in 1916. 


School Resumed 


For Dealers 
By Chevrolet 


DETROIT.—Chevrolet post-grad- 
uate school of modern merchan- 
dising and management resumed 
sessions last week in Detroit after 
a wartime lapse of more than four 
years. 

Forty students, most of whom 
are sons of Chevrolet dealers, are 
enrolled in the first school, which 
lasts five weeks. Each of the 37 
Chevrolet zones throughout the 
country will have one representa- 
tive, and in addition students from 
South America and Canada will be 
in attendance. 

Originally, admission to the 
school was limited to dealers’ sons, 
but now any man connected with 
the dealer organization whom the 
dealer wishes to sponsor is eligible 
for admission, subject to difficult 
entrance requirements. 


The school is under the direc- 
torship of T. O. McLaughlin, of 
the Chevrolet central office staff. 
Faculty members will include T. 
H. Keating, general sales mana- 
ger; C. J. French, advertising man- 
ager; L. N. Mays, national business 
manager, and J. W. Burke, com- 
mercial and truck manager. 


Obituaries 


Sexton, Prentiss Killed 
In Toledo Auto Crash 


TOLEDO. — James P. Sexton, 
traffiic manager, Electric Auto- 
Lite, and Kenneth Gordon Prentiss, 
manager, C. A. Conklin Truck 
Lines, were killed and Francis J. 
Curran, assistant traffic manager, 
Electric Auto-Lite, and Norman K. 
Lund, manager, Merchants Ship- 
pers Assn., are seriously injured as 
a result of an auto accident here 
Friday. 

Prentiss and Sexton were killed 
when the auto in which they were 
riding with the two injured men 
crashed into a tree on a curve in 
the fog. Curran has internal in- 
juries and skull fracture. Lund has 
skull and jaw fractures. 

+. *” «€ 


Dr. Moss Dies at 74; 


Engineering Inventor 
LYNN, Mass.—Dr. Sanford A. 
Moss, 74, engineering inventor who 
developed the -turbosupercharger 
for automotive and aircraft en- 
gines, died here Nov. 10 of a heart 
ailment. 

In 1941, Dr. Moss was the joint 
recipient with the Army Air corps 
of the Collier trophy in aviation. 











sion activities, officials said. 








He was consulting engineer for 
the corps during both world wars. 
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HELP WANTED 
AUTO MECHANIC with industrial experi- 





Steady employment with 
established G. M. dealer. Furnish refer- 
ence and picture with application. Also, 





SERVICE MANAGER wanted by G. M. 
dealer in good small city Western Wis- 
consin. Excellent future for right man. 
Give complete experience. 
1437, c/o Automotive News, 

Cc PARTS COUNTER MAN, 
experienced, for active parts department. 
Write qualifications, age, experience. 
Chevrolet Dealer, Bousa Motors, Inc., 
Willimantic, Conn. 

SHOP FOREMAN or service manager 

ted for C di distributorship lo- 
cated in Montreal. Write stating previous 
experience, age, salary expected. Provide 
references. Permanent position to quali- 
fied man. Box 1443, c/o Automotive 
News. Detroit 26. 


WANTED—Parts manager for medium- 
size Ford dealership. New building and 
equipment. Small city, Central ‘ 
Salary and bonus commensurate with 
ability. Box 1446, c/o Automotive News, 
Detroit 26. 

ACCOUNTANT-OFFICE manager by old 
established Pontiac dealer. Experienced 
with G. M. accounting system and duties 
relative to automobile dealership. Ref- 

















erences required. Bill Spike, Inc., Che- 
halis, Wash. 
WANTED — Automotive mechanic, salary 


$2.500 a year, vacations with pay, bonus 
and commissions. Living quarters avail- 
able in the future. Gettysburg Motors, 
Gettysburg, Pennsylvania. 








MALE HELP 


WANTED 

PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 

Box 1159 

c/o AUTOMOTIVE NEWS 
Detroit 26 





di ind a 


ACCOUNTANTS —A 1 4 P t 
automobile manufacturer is looking for 
intelligent, aggressive young men who 
can serve as busi manag t rep- 
resentatives in various parts of the coun- 
try. An unusual opportunity if you are 
sales-minded and want a position doing 
interesting field advisory work with 
greater earning possibilities and a real 
future. Previous automotive experience 
preferred, but not necessary. Car furn- 
ished, attractive salary and expenses. 
Reply giving age, experience and educa- 
tion. Box 1453, c/o Automotive News, 
Detroit 26. 

SERVICE SALESMAN AND PARTS MAN 
—Work for Chrysler dealer. Must have 
good references. Excellent opportunity. 
Al’s Motors, 3924 Wilson Blvd., Arling- 
ton, Virginia. 

EXPERIENCED AUTO BODY METAL 
MAN and painter, to take charge in 
fully equipped shop, on salary or per- 
centage basis. Give references. Box 1154, 
c/o Automotive News, Detroit 26. 


LARGE INDEPENDENT DEALER in Vir- 
ginia desires experienced service man- 
ager with Southern background capable 
of building up and handling large ser- 
vice volume. Permanent position with 
excellent future. Replies confidential. 
Box 1452, c/o Automotive News, De- 
troit 26. 


WANTED—SERVICE MANAGER. Chry- 
sler-Plymouth direct dealer wants thor- 
oughly experienced service manager. 
Must be able to take full responsibility 
as service manager, supervise men, and 
meet the public. We want a top-notch 
high-salaried man—no other need apply. 
Will also pay bonus on volume of work. 
The man: that gets this job in addition 
to the above qualifications must consent 
to move to Middletown and consider this 
a@ permanent job. Write full qualifica- 
tions at once, if interested, or apply in 
person to: The Johnson Motor Company, 
119 North Main Street, Middletown, O. 
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“iw FOR THEM REPUBLICANS__IT WAS AWFUL 
NOT KNOWING WHEN TO EXPECT IT IN THE NECK’ 











HELP WANTED 


DEALERSHIP FOR SALE 





WANTED—Parts manager with General 
Motors parts experience. Must be aggres- 
sive. A General Motors dealer in Florida 
resort city. Write Box 1155, c/o Auto- 
motive News, Detroit 26. 


POSITION WANTED 


GENERAL MANAGER available, 16 years 
automobile experience familiar with ali 
phases of aut itn Sane Povche-roee 
four years Ford dealer, two years Lin- 
coln-Mercury distributor. Capable of tak- 
ing complete charge of operation. 38 
years old. Can make substantial invest- 
ment if necessary. Box 1448, c/o Auto- 
motive News, Detroit 26. 

EXPERIENCED Chrysler Mopar field rep- 
resentative desires position, not requir- 
ing constant travel, with automotive 
manufacturer or dealer. Unusually val- 
uable experience as industrial executive 
prior to Chrysler affiliations. Excellent 
references. No objection to occasional 
business trips. Box 1449, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER—Twenty-six years’ 
experience with GM and GM distributors. 
Permanent position only. Box 1451, c/o 
Automotive News, Detroit 26. 














DEALERSHIP FOR SALE — Located in 
West Central Ohio, new car franchise, 
approximately 5,000 square feet floor 
space in showroom and service depart- 
ment, complete equipment in good con- 
dition. Ten acres ground, seven-room 
modern house. Everything goes, parts, 
tools, equipment and a good going busi- 
ness. For particulars, write Box 1158, 
c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


EXCLUSIVE TERRITORIES open for job- 
bers, representatives or distributors to 
handle all metal automotive parts bins. 
Good profits. Steady auto dealer market. 
30-day delivery on bins. Write giving ex- 
perience, lines now handled and refer- 
ences. Box 1157, c/o Automotive News, 
Detroit 26. 


TRAILERS FOR SALE 


ELEVEN BRAND NEW van trailers, Luf- 
kin built, 10x20 tires, air brakes, fifth 
wheel, 20 and 24-foot long, ready for de- 
livery, bargain. Federal Truck and 
Equipment Company, 3509 Harrisburg 
Bivd., Houston, Texas. 


USED CARS WANTED 

















AUTOMOBILE SERVICE MANAGER—13 
years Chrysler product experience. Thor- 
oughly familiar selling service, laying 
out work, and service promotion. Locate 
anywhere. Box 1156, c/o Automotive 
News, Detroit 26. 

MANUFACTURERS REPRESENTATIVE 








MANUFACTURERS’ AGENT wants items 
applying to automotive and for indus- 
trial trade. Exceptionally well acquaint- 
ed with engineering and purchasing pro* 
cedures. Finest of references. and addi- 
tional information available. Box 244, 
Keego -Harbor, Mich. 


DEALERSHIP WANTED 





WILL PURCHASE automobile agency 200 
to 500 car franchise. Very interested— 
preferably General Motors or Chrysler 
products. Veteran. Best bank and credit 
references. Write details in full. Box 
1439, c/o Automotive News, Detroit 26. 


SEVEN PASSENGERS, limousines, large 
cars must be clean. Prices 
McCLINTOCK - CADILLAC, 
ich. 








USED CARS FOR SALE 





WHOLESALING 100 LATE MODEL 
coupes, coaches, sedans, convertibles, 


6700 
Tele- 


Sam _ Greenfield, 


station wagons. 
Cleveland, Ohio. 


Euclid Avenue, 
phone HE-0232. 





Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois Detroit 
University 27317 





DEALERSHIP WANTED—Will purchase 
outright dealership any make eastern 
Pennsylvania or will consider capital in- 
vestment for partnership. All communi- 
cations kept confidential. I. J. Milgrim, 
544 Greystone Rd., Merion Station, Pa. 








Are You Making Maximum Profits? 


Are you making maximum profits out of your business? 
Are your cost of sales in each department sufficiently low to produce normal gross profit 


margins? 


Do you know what normal gross profit margins are averaging in the business now? 
Are your total expenses in departments in line with departmental gross profit margins? 
Are the individual expenses that go to make up your total expense in line with what 


they should be? 


Send your latest financial and operations statement to us for the answers to these and 

_ Many more questions concerning your profit opportunities. 

Your statement will be kept in the strictest of confidence and returned to you with a 
complete unbiased analysis of your finances, operations and expenses. 

We guarantee to point out a total savings to you in excess of the cost of this service 
or refund your money and render your analysis free of charge. 





SPECIAL INTRODUCTORY OFFER 
Dealer’s Statement ........... $25.00 


Distributors Statement ... 





SPECIAL: Service Department Analysis........ 


$10.00 





Always Consult an Independent Analyst for an Unbiased Analysis of Your Business 


J. B. Van Tassel Associates 
Automotive Dealer Business Consultants 


439 PENOBSCOT BLDG. 


(Ref : Aut 


Phone: RAndolph 5500 
tive News, Detroit) 


DETROIT 26, MICH. 




















100 CARS 
Wholesale 
Only 


DOC GREINER 
Madison at Seventeenth 
Emerson 5278 
TOLEDO, OHIO 


No letters. Call Doc or Swan. 














USED CARS FOR SALE 














AUTO 
AUCTION 
Durham, North Carolina 
Every Monday, 1:00 P.M. 

J. B. Leathers, Mgr. 

Sales Fee $5.00 Phone R731 


HOME TOWN SALES AND 
SERVICES, INC. 

















TRUCKS WANTED 


WANTED—Six 1946 Ford truck cabs com- 
plete, write or phone M. A. Behrend, 
Behrend Brothers Incorporated, Fallsway 
and Centre Street, Baltimore 2, Mary- 
land. Phone MU-8466. 


TRUCKS FOR SALE 
FUEL OIL, GASOLINE TRANSPORT 
TRUCK—Gallonage 1,530, Mack 1934, 
excellent condition, OPA ceiling, $2,235. 
Also 1936 International fuel oil trans- 
port truck, excellent condition, approxi- 
mately 500 gallon. Alleghany Motors, 68 








East Blackwell Street, Dover, New 
Jersey. 
TWO NEW 1945 DODGE 1%-ton cargo 





and personnel carriers. 6x6 drive. Front 
mounted winch and cable. Top bows and 
tarpaulins. One truck assembled, one 
crated for shipment. Louis J. Gauthier, 
Inc., Harrisville, R. I. 


1942 DIAMOND T CHASSIS AND CAB— 
10-wheel 6x6 drive. Front mounted 
winch and cable. 6,000 miles. Newly 
painted. Can’t be told from new. Lwuis 
J. Gauthier, Inc., Harrisville, R. I. 


FOR SALE—Two new 18-ft. van trailers 
on 4-wheel chassis. Air brakes on both 
axles. Eight 7.50x20 tires. $1,000 each. 
Ten 28-ft. Fruehauf warehouse vans. 
900x20 duals. Air brakes. Four 30-ft. 
Fruehauf tandem vans. 10.00x20 duals. 
Air brakes. Side door. Immediate deliv- 
ery. Berman Sales Co., R. D. No. 1, 
Pennsburg, Pa. Phone Pennsburg 521. 


TRUCK EQUIPMENT WANTED 
WANTED—Holmes wrecker, model W-35 


with or without chassis. Bisbee Motor 
Co., Brunswick, Me. Tel. 341. 














i PARTS FOR SALE 

HOOD AND RIGHT FRONT FENDER for 
1941 Oldsmobile, models 66 and 68; 
hood and grille for 1942 Ford; heads for 
1939 Buicks, one for each size; 
fender skirts for 1941 Cadillac; 
rear quarter panel 
four-door sedan; left hand door for 1941 
Plymouth tudor. These parts are in per- 
fect condition. John Toomey, 777 Monroe 
Avenue, Rochester, New York. 


PONTIAC 


Parts Wholesaler 


Fast Midwest deliveries. 
large stock on hand. Prompt, 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC CoO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 











i 














SHOP EQUIPMENT FOR SALE 


FOR SALE—Used four cable electric 
freight elevator, maximum load capacity 
5,00U ibs. ideal for warehouse or garage. 
Price, $1,80U. L. A. Leathers Co., Brook- 
ville, Pa. Phone 100. 

ONE KERRICK STEAM CLEANER COM- 
PLETk. Price $15 pius cost of crating. 
Central Chevrolet Co., Inc., 200 East 
Avenue, Kochester 4, New York. 

SING MOTOR THSTER—sure hit distrib- 
utor Stroboscope. Bendix exhaust an- 
alyzer. Excellent condition. Westrick Mo- 
tor Company, Carroiitown, Pennsyivania. 

SPEEKDOMBETHR-‘is1 and repair bench. 
F. W. Stewart-circle Ess-model s8vv. 
Electric Equipment Co. 817 Market St., 
Youngstown, Uhio. 

BLARING pulier-presses bench type. Suit- 
avie ior genera.vors and starters. Model 
Allen-P5 and Lanagan-Hoke 2u0. kilec- 
tric Kquipment Co., 817 Market S8t., 




















Youngs.iown, Uhio. 
FOR LEASE 
WAKBLHOUSE Space avaliable. Percentage 
basis. Automo.ive district. M. KE, Yax- 


ley, 926 8. blower St., Los Angeies, Cai. 
AUTU EQUIPMENT FUR SALE 











Aunpruyed Autummiuc 
TOW PLLOT—$17.50 Dealers 
B Tow Bar 





Pacvory Disuivutors 
TOW BAKS—TRAILER HITCHES 
100 S. Clinton St. Chicago 6, Ill. 
ANWDover 8888—DORchester 8373 
Order Tuday i di Deli 











———— 


~~ ACCESSORIES FOR SALE 





BUSES WANTED 
SEDAN OR AIRPORT BUSES—Wanted 
late models, also school buses. Write, 
wire, will send buyer with cash. Mc- 
Laughlin Bus & Equipment Co., 1224 N. 
Main S8t., Providence, R, I 








ATTENTION, CAR DEALERS! Custom 
tallored auto seal covers in pilastie coat- 
ed iavrics in beauuful plaids for foliow- 
ing 1946 oars only: All Chrysier prod- 
ucts. Fords, Nasb and Packards. Prompt 
delivery. Pertect Fit Cover © ° 
1776 Broadway, New York 19, N, ¥Y. 





WE BUY BUSES of all makes and del 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 








WE BUY NEW BUS CHASSIS 


We are one of the largest purchasers of 
new bus chassis in America. We will buy 
for immediate or early future delivery all 
new Chevrolet, Dodge, Ford, International, 
or other make bus chassis you have avall- 
able. Prompt cash transactions. Call, wire 
or write giving prices f.o.b. chassis factory 
or other location. 

SUPERIOR COACH SALES CoO. 
2335 N. W. 12th Street 
Oklahoma City 7, Okla. 

Phone 5-3538 











BUSES FOR SALE 
5 GOOD USED BUSES—2 model 843, 33- 
adult passenger and 3 model 845, 29 
adult passenger. Yellow parlor car buses 
all with heaters and dual rear tires. 
Ready to run. One or all at $1,495 each. 
Rayl-Stanley, Joplin, Missouri. 
PARTS WANTED 
WANTED—Three (3) piston and pin assy. 
for 1935-50 Buick Gp. No. 0-629, Part 
No. 1399276. Ace Motor Co., 300 Broad- 
way, Gladewater, Tex. 


WHAT HAVE YOU TO SELL ip automo- 
bile and truck parts? We may be the 
buyer you are looking for. Write to us. 
Fuller Auto Salvage, Box 628, Salina, 
Kansas. 


WANTED—1931 Lincoln K8 cylinder trans- 
mission with free wheeling complete or 
any parts. Park Motor Sales Co., 15000 
Woodward Ave., Detroit 3, Mich. Mr. 
Bayma. 

HEAD FOR 1938 PACKARD CONVERTI- 




















BLE ‘‘120’’'. Also motor 1940 Buick 
**41"". Alleghany Motors, 68 East Black- 
well, Dover, New Jersey. 


NEW BETTER SEAT COVERS—Mintco 
presents its new line of custom tailored 
covers for 1946 Dodge, De Soto, Chrysler, 
Plymouth, Packard, Chevrolet. Beautiful 
new patterns, prewar quality materials, 
leatherette trim. Send today for low 
price schedule. Mintco Distributors, 1804 
oe Island Avenue, Brooklyn 30, New 

ork. 


SHAT COVERS—1941 thru 1946. Chevroiet 
sedans and coaches. Plastic coated, at- 
tractive plaids—$13.95 set. Immediate 
delivery. 10% deposit with order. Bay 
Sales, 374 Bay Street, Rochester 4, New 
York. 








WILL TRADE 
YOU WANT a fast, all-metal airplane and 
I need a car. North American Texan, all 
metal and in excellent condition. Cruises 
180, has radio transmitter and receiver, 
blind fiying instruments and retractable 
landing gear. Can be modified for license 
for three seats. Will trade, even, for 
new Pontiac or equal—or what deal do 
you suggest on Buick, Chrysler. Ted 
Metzler, phone Main 1059, Toledo, Ohio. 


WILL TRADE ONE NEW PLYMOUTH 
and one new Chrysler for heaters and 
Prestone, if quantity is large enough. 
Write Manbeck Motor Sales Company, 
Des Moines, Iowa. 

MISCELLANEOUS 

ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce &t., 
Lynchburg, Virginia. 

CHRYSLER water pumper unit complete. 
Has new Chrysler Royal motor. Circular 
pump will pump or suck 500 gallons per 
minute standard hose connections. Two- 
wheel trailer with complete couplings. 
Could be used for farm irrigation, fire 
departments, contractors or pile driving. 
$495 delivered f.o.b. Philadelphia. South- 
ern Motors, 113 8S. Broad St., Phila- 
delphia, Pa. 
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AUCTION 


EVERY THURSDAY 


Buy Cars — Sell Cars 


The Great 


MID-WEST MARKET 
For Dealers Only 


Coast to Coast Attendance 


The SCHAEFER Co. 





915 N. Dilinols St. Ph. Riley 0827 
INDIANAPOLIS, IND. 





PARTS FOR SALE 

GENUINE FORD PARTS—We ship any- 
where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 

1938 FORD standard Tudor doors, seats, 
upholstery, fenders, running-boards, 
frame, dash, axles, transmission. Write 
for details. Wherry Service Station, 
Pawnee City, Neb. 


LARGE STOCK CHEVROLET PARTS— 
Ship anywhere promptly. Tailored felt 
backed front mats, Chevrolet passenger 
35-36, $3.30; 37-39, $3.60; 40, $3.60; 
41-42, $3.60. Trucks 35-40, $3.60. Bousa 
Motors, Inc., Willimantic, Conn. 


CHEVROLET PARTS—Blocks only, 37 to 
42, Nos. 604370, 605472, 603401, 606538. 
Crankshafts—839110, 3660473, 839749. 
6,000 items. Prompt shipments. Louis 

















Chevrolet, Thompsonville, Conn. 


PENETRATING OIL 


Government surplus packed in one gal. 
cans with spout—6 gals. to 1 case. 
Spec. Rix. 42 Hev. 1 
Packed by Delta Oil Products Co. 
for the Government. 


1 case lot............-.$1.15 per gal. 
BO GMOS BOS. cave cccccnes $1.05 per gal. 
25 case lot............. .95 per gal. 
50 case lot............. ~85 per gal. 
100 case lot... ......+55- -75 per gal. 


F.0.B. NEWBURGH, N. Y. 
SUPPLY LIMITED 


LONG PONTIAC CO. 


231-235 Broadway Tel. 2600 
NEWBURGH, N. Y¥. 























.. MORE THAN EVER BEFORE... 





Generals an automatic part of every standard pew CAM. -'¢4y: 
sale. That’s why the present-day attitude of new ‘car. 
buyers is so important to General Tire Dealers. Today 
...the new car buyer... more than ever before... 
wants the extra protection of all the tire quality 


he can buy. 


The General Change-over Plan gives you extra profits 
from. every new car sale without adding to overhead 
. .. provides greater profits from your sales depart- 
ment with no increase in sales manpower. 


With a General Tire Franchise you represent America’s 
Top-Quality Tire ...known far and wide for its extra 
mileage ... extra safety ... top performance...a 
tire that costs more because it’s worth more. 


The General Tire Car Dealer Plan is available NOW 
to qualified dealers. Make all the money you can from 
your car dealership! Write for details today. 


THE GENERAL TIRE & RUBBER CO. 


AKRON 1, OHIO 














